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Why Treat Your Cargo 
Beettor Thon Younsolf Q 


Enjoy the same splendid service that 
speeds your cargo to the Orient! Get 
sun, fun, perfect relaxation. Air con- 
ditioned luxury liners offer outdoor 
swimming, deck sports, movies, 
dancing — shopping and service fa- 
cilities. Typewriters, daily stock 
quotations, radio communication. 
Combine business with pleasure. 
$.S. PRESIDENT WILSON S. S. PRESIDENT CLEVELAND 
Sailings Every 3 Weeks from San Francisco or 

Los Angeles to Hawaii « Yokohama 

Hong Kong « Manila « Kobe 
Free folder— See your Travel Agent 


AMERICAN 
PRESIDENT LINES 


311 CALIFORNIA ST.,.SAN FRANCISCO 4 





DIVIDEND NOTICE 


The following dividends 
have been declared by the 
Board of Directors: 


Preferred Stock 

A regular quarterly dividend 
of $1.0625 per share on the 
$4.25 Cumulative Preferred 
Stock, payable January 1, 
1955 to stockholders of rec- 
ord at the close of business 
on December 6, 1954. 


Common Stock 

A quarterly dividend of 
$0.15 per share and an extra 
dividend of $0.10 per share 
on the Common Stock, both 
payable January 1, 1955 to 
stockholders of record at the 
close of business on Decem- 
ber 6, 1954. 

Transfer books will not be 





closed. Checks will be 
mailed. WM. J. WILLIAMS f§: 
Vice-President & Secretary }: 














Thousands of hard of hearing people 


were first to hear the news: 


The story broke on Sunday, October 24, 1943. 


That was the day Zenith’s president, Commander E. F. McDonald, Jr., chal- 
lenged the industry with the introduction of a high quality hearing aid selling 
at $40.00. At the time prices for hearing aids ranged from $150.00 to $200.00. 
Zenith argued that price alone was depriving millions of the assurance and 
comfort of a hearing aid . . . and that prices were far higher than manufactur- 


ing costs warranted. 


The industry itself proved a little hard of hearing, which was perhaps not 
surprising. There were predictions that Zenith would not be in the hearing aid 
business for long. Our answer was to intensify our Crusade to bring the best 
hearing to the hard of hearing public at a reasonable price—without exorbi- 


tant profit. In other words, lower the cost of hearing. 


Today the Crusade is still growing. The hard of hearing have joinea om 
Crusade to the extent that Zenith today is providing more hearing aids than 
all other thirty-seven manufacturers combined. Zenith has brought these 
people advances such as the first low-priced 3-transistor set operating at just 


15 cents a month compared to several dollars for vacuum tube aids. 


It’s not an unusual story as far as our operations here at Zenith are con- 
cerned. In no phase of our business (which is radionics exclusively) do we 
accept the accepted way of doing things without first asking a lot of questions. 
The result has been a constant flow of radionic products that each year work 


better and cost less. 


There have been important benefits to the Government as well. At the time 
Zenith Hearing Aids were introduced, this nation faced a critical wartime 
shortage of both labor and materials. But these new, low-priced hearing aids 
got an AAI priority . . . because the Government saw a way to add thousands 
of hard of hearing people to the war effort. This was just one of the many 
ways in which Zenith helped ... and is still helping . . . strengthen the 


nation’s defense. 


Zenith, backed by 36 years of specialization in radionics, serves America 


with a stronger defense and a better way of living. 





When additional production was needed during the Korean emer- 
gency, the Government looked to Zenith for production of proxim- 
ity fuses. This trust resulted from Zenith’s experience in radionics 
and World War Il production records, 











ENITH |: 


The royalty of RADIO, TELEVISION and HEARING AIDS 





Zenith Radio Corporation « Chicago 39, Illinois COPR. 1954 
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Electronics Business 


Has Had Mushroom Growth 


From $250 million in 1940 and $1.6 billion in 1946, 


group's annual sales rose to $8.4 billion last year. 


Increasing industrial use promises further expansion 


ommercial development of elec- 
tronics may be considered to 
date approximately from World War 
I. At that time, and for many years 
thereafter—almost to the outbreak of 
World War II—it was not referred 
to as electronics, but as radio, for so 
far as the average layman was aware 
that was all it amounted to. But with 
the subsequent development of tele- 
vision, radar and a host of military 
and industrial applications, radio has 
been relegated to a comparatively 
small place in the electronics industry. 
Just before the last major war, 
the group’s annual sales volume 
amounted to some $250 million annu- 
ally, and radio accounted for the bulk 
of the total. But with the develop- 
ment of radar, the proximity fuse and 
other devices filling urgent military 
needs in fields such as navigation and 
gunfire control—and spurred also by 
unprecedented requirements for radio 
in military communication—the in- 
dustry stepped up the value of its out- 
put to an annual rate of around $4.5 
billion in 1944-45. Civilian equipment 
made up only a small part of this. 
After the war there was a letdown 
because of the virtual cessation of 
military buying. Although radio set 
production rose to 15 million units in 
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1946, against a previous (1941) rec- 
ord of 13.6 million, dollar volume for 
the industry as a whole fell to $1.6 
billion. But 20 million radios were 
turned out in 1947, and 16.5 million 
in 1948; even more important was the 
development of industrial uses for 
electronics and the growth in televi- 
sion set production from a mere hand- 
ful in 1946 to nearly 7.5 million in 
1950. 

The Korean War held down TV 
output in 1951 and 1952, but it re- 


covered to 7.2 million units—valued 
at over $1.2 billion at the factory— 
last year. Radio production was not 
far above average prewar levels in 
either dollars or units, but large mili- 
tary and industrial requirements and 
television income (including not only 
set sales but also repair parts and 
servicing and _ installation charges) 
lifted the industry’s total volume to 
the unprecedented level of $8.4 
billion. 


Please turn to page 26 


LEADING ELECTRONICS ENTERPRISES 


ACF Industries 
Admiral Corp. 
Aerovox Corp. 

Amer. Bosch Arma 
Amer. Phenolic 

Amer. Tel. & Tel. 
Arvin Industries 

Avco Manufacturing , 
Belden Manufacturing 
Bendix Aviation 
Burroughs Corp. 
Claude Neon, Inc. 
Clevite Corporation 
Collins Radio 
Columbia Broadcasting 
Cornell-Dubilier Elec. 
Corning Glass Works 
A. B. DuMont Labs. 
Thomas A. Edison Inc. 
Eitel-McCullough 
Electronics Corp. of Amer. 
Emerson Radio & Phono. 
General Dynamics 


General Electric 
General Industries 
General Instrument 
General Mills 

Gen. Precision Equip. 
Globe-Union Inc. 
Hallicrafters Company 
Hazeltine Corporation 
Hoffman Radio 
Indiana Steel Products 
Int’] Business Mach. 
Int’l Resistance Co. 
Int'l Tel. & Tel. 
Jefferson Electric 
Magnavox Company 
P. R. Mallory & Co. 
Motorola Inc. 

Muter Company 
National Union Elec. 
Olympic Radio & Telev. 
Owens-Illinois Glass 
Oxford Electric 
Packard-Bell Co. 


Philco Corporation 
Radio Corporation 
Raytheon Manufacturing 
Remington Rand 
Sangamo Electric 
Sentinel Radio 
Servomechanisms, Inc. 
‘Sparks- Withington 
Speer Carbon Co. 
Sperry Corporation 
Sprague Electric 
Stewart-Warner 
Stromberg-Carlson 
Sylvania Elec. Prod. 
Trav-Ler Radio 
Tung-Sol Electric 
Underwood Corp. 
Webster-Chicago 
Westinghouse Elec. 
Weston Elec. Instr. 
Whitney Blake Co. 
Zenith Radio 


“Dixon-Yates” Companies 
Have Growth Records 


Middle South Utilities and Southern Company operate in 


expanding territories and revenues should continue to 


grow regardless of outcome of the current controversy 


he furor over the Dixon- Yates 
power contract (FW, November 
10) has tended to obscure the fact that 
Middle South Utilities and Southern 
Conipany—whose top officers are, re- 
spectively, Edgar H. Dixon and Eu- 


gene A. Yates—rank well in the fore- . 


front of the country’s fastest-growing 
utility systems. Thus, from an invest- 
ment point of view, it may be well to 
review the progress made by these 
two important utilities since they 
were established under SEC-ap- 
proved reorganization plans for their 
former parent companies. 

Middle South Utilities was formed 
in May 1949 for the purpose of con- 
tinuing under common ownership 
four of the operating companies pre- 
viously held by Electric Power & 
Light Corporation. These companies 
are Mississippi Power & Light, which 
serves the western half of Mississip- 





Middle South Utilities 


Oper. Earned 

Revs. Per *Divi- 
Year (Millions) Share dends -Price Range— 
1949.. $96.4 $1.17 $0.27% 187%—14% 
1950.. 100.3 1.82 1.10 203%4—15 
1951.. 1124 1.81 1.20 224%—18 
1952.. 116.1 1.86 1.25 2834—203%4 
1953.. 127.2 1.98 1.37% 277,%—22% 


Twelve months ended September 30: 


1953... SERROBIGe ccs cerdivanes 
1954.. 139.0 2.25 a$1. 42u a327Z—2634 


*Dividends paid in each year since 1949. 
a—Through December 1. 








Ten Largest Cities Served 


*City Population 
+New Orleans, La............ 614,000 
Little Rock, Ark. ............ 110,000 
Jackson, Miles. .........-.... 98,000 
ee | ee eee 40,000 
eo oc nedewkes 31,000 
Greenville, Miss. ............ 30 000 
Hot Springs, Ark............ 29, 000 
Vicksburg, Miss. ............ 28,000 
Wi Dovnie, Ack. ............. 27,000 
INatchez, Miss. .............. 23,000 





*All served with electricity ; gas and transit 
«services also provided in New Orleans and 
‘Metairie, La. fIncludes adjacent areas. 


a 


pi; Arkansas Power & Light which 
operates in 61 of some 75 counties in 
Arkansas; Louisiana Power & Light, 
serving northern and parts of south- 
ern Louisiana; and New Orleans 
Public Service, serving the city of the 
same name. 

The three states served, which have 
come to be regarded as an economic 
entity known as the “Middle South,” 
comprise about one-sixth of the South 
in terms of both area and population. 
The economy of the service area is 
predominantly agricultural but post- 
war industrial expansion has brought 
about a healthy diversification of busi- 
ness throughout the region. Attracted 
by extensive oil and natural gas re- 
serves and other mineral resources 
(such as sulphur, salt, bauxite, and 
coal) nationally-known firms in the 
chemical, oil refining, pulp and paper, 
building materials and machinery 
fields have built plants in the area. 

Middle South serves a population 
of close to four million, deriving 83 
per cent of total system revenues from 
electricity, 11 per cent from gas, and 
the remainder from transportation 
service. In 1953, industrial revenues 
represented 28 per cent of system 
electric revenues—approximately the 
national average for electric utilities 
—while residential and rural sales 
represented 34 per cent and commer- 
cial revenues, 26 per cent. Average 
use per residential customer for 1953 
was 1,692 kilowatt-hours, 11 per cent 
above 1952. 

To meet greatly expanded power 
requirements for both old and new 
customers, Middle South has engaged 
in a vigorous expansion program. 
Generating capacity of the system 
companies, which totaled 490,000 
kilowatts at the end of World War II, 
will rise to 2,150,000 kilowatts next 
year. Construction expenditures in 
1955 will taper off to $53 million vs. 
an estimated $65 million in 1954, lim- 


iting outside financing needs. Consoli- 
dated net profits for this year are 
likely to reach $2.10 per share com- 
pared with $1.98 in 1953, despite an 
increase in the number of outstanding 
shares. 

The Southern Company is also a 
holding company, supplying electric 
service over a four-state area of about 
113,000 square miles. Although its 
operating subsidiaries — Alabama 
Power, Gulf Power, Georgia Power, 
and Mississippi Power—are separate 
corporate entities, their power plants 
and transmission systems are oper- 
ated as one integrated unit. As a mat- 
ter of fact, the effectiveness of this 
integration was an important factor 
in the SEC’s decision to permit con- 
tinuance of the four operating com- 
panies under common control back in 
1947; previously they had been part 
of the Commonwealth & Southern 
group. 

The system's service area com- 
prises the larger parts of Alabama 
and Georgia and also the northwest 
section of Florida and the southeast- 
ern part of Mississippi. Approximate- 
ly 1.2 million customers are served 
directly and the system also sells 
energy for resale to municipalities and 


rural cooperative associations serving 
about 470,000 customers. 


Aided by an abundance of natural | 


Please turn to page 25 





Southern Company 


yk Earned 


Revs. Per *Divi- 
Year (Millions) Share dends -—Price Range~ 
1949. . $125.3 $1.28 $0.70 12 —10% 
1950.. 130.7. 1.07 0.80 13%—10% 
1951.. 151.1 104 080 127%—10% 
1952.. 163.9 1.18 0.80  167%—12% 
1953.. 180.2 123 080  16%—13% 
Twelve months ended October 31: 
1953. . $178.4 $1.22 ie bt aw ee ae 
1954.. 191.7 1.30 a$0.80 al9 —15% 





*Dividends paid in each year since 1948. 
a—Through December 1. 





Ten Largest Cities Served 


City Population 
a is ice 331,314 
Birmingham, Ala. ........... 326,037 
IR sek dicws cca bdaele 129,009 


Montgomery, Ala. ........... 106,525 
errr ers 79,611 
re 71,508 
ery pees ee 70,252 
SE I og noo dadeacdees 55,725 
Tuscaloosa, Ala. ............. 46,396 
Pensacola, Fla, .............. 43,479 
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Building Boom Continues— 


Important Trade Support 


Volume of residential and commercial construction this 


year is exceeding expectations and 1955 may see a fur- 


ther rise. This is highly significant for general business 


bout this time a year ago, the 

Commerce and Labor Depart- 
ments issued their annual construc- 
tion forecast, predicting a two per 
cent decline in dollar volume for the 
building industry in 1954. As this 
year progressed, however, the per- 
formance of the building industry sur- 
passed even the most optimistic ex- 
pectations, and it now appears certain 
that many existing records in the 
building field will be shattered by the 
end of the year. 

Based on contract awards and the 
volume of uncompleted work under 
way, the Government estimates new 
construction expenditures in 1954 at 
an all-time peak of $37 billion, five 
per cent above the 1953 total. Pri- 
vately financed work is expected to 
climb seven per cent to $25.5 billion 
(see accompanying table) which 
would represent the fifth consecutive 
year in which a new high has been 
registered. Public construction out- 
lays, meanwhile, are likely to hold 
close to last year’s level, with an 18 
per cent reduction in over-all Federal 
construction — reflecting lower de- 
fense outlays— being offset by a rise 
in the value of work done on state 
and local projects. 

Notwithstanding the exceptional 
vigor of the 1954 building boom, 
however, the outlook for 1955 is even 
more impressive. New construction 
activity, according to the latest Com- 
merce-Labor Department forecast, 
will climb to a_ record-breaking $39.5 
billion in 1955, seven per cent above 
the total indicated for this year. This 
projection assumes that business ac- 
tivity will remain at high levels, that 
no substantial change in gross nation- 
al product occurs, and that consum- 
ers’ disposable income continues at a 
record rate. 

The Government seers predict in- 
creases in 29 out of 38 building classi- 
fications in 1955 and, as in the cur- 
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rent year, purchases of new homes 
will spearhead the industry’s drive 
toward another new peak in dollar 
volume. New residential building 
(excluding farm) is expected to in- 
crease by 13 per cent to $15 billion 
and to account for 55 per cent of: all 
private construction next year. In the 
opinion of Government experts, a 
total of 1.3 million public and private 
housing units will get under way in 
1955, exceeding the probable 1954 
figure by some 100,000 units. This 
would make 1955 second only to the 
peak year of 1950 when 1.4 million 
homes were started. 

What factors are operating to sup- 
port the phenomenal rate of new 
home building? Many could be cited 
but perhaps most important are the 
desire of growing families for more 









Nat’l Ass’n of Home Builders 


space, the shift of population from 
congested city areas to the suburbs, 
the appeal of new residences, and the 
constant movement of families. Mean- 
while, the declining marriage rate is 
being offset by increased household 
formation on the part of older persons 
and single adults. 

Furthermore, home buyers are be- 
ing attracted by lower down payments 
and longer maturies on FHA-insured 
loans under the Housing Act of 1954. 
The minimum down payment on a 
$10,000 house, for example, has been 
reduced from $1,250 to $700, and on 
a $15,000 home the down payment is 
$1,950 instead of $3,000. In addition, 
maximum maturities on old and new 
houses have been extended to 30 
years unless the remaining economic 


The Construction Picture 
(Figures in Millions) 


























1953 1954 % Change 1955 % Change 

PRIVATE Total Estimate from 1953 Forecast from 1954 

New Dwelling Units ............... $10,555 $11,890 +13% $13,475 +13% 
Additions & Alterations............ 1,108 1120 +1 1200 +7 
Non-Housekeeping ................ 267 295 +10 jes. +16 
Residential Total (excl. farm).... $11,930 $13,305 +22 $15,000 +13 
IND ook kd veccecven 2,229 2,000 —10 1850 —8s& 
*Other Non-Resid. Bldg. ........... 3,451 4140 +20 4550 +10 
Total Non-Residential............ $5,680 $6,140 +8 $6400 +4 
See esse Sa 4,416 458 24. 4425 41 
Parm Cometruction: .............. 1,731 1,560 —10 1450 —7 
All Other Private................ 120 ae 125 +4 

Total New Private............... $23,877 $25,525 + 7% $27,400 + 7% 

PUBLIC 

Residential Building ............... $556 $340 —39% $250 —26% 
aNon-Residential Building ......... 4,352 4,605 + 6 4450 — 3 
pL errr reer 1,307 935 —28 1100 +18 
i ibs db ae cink wb oe ik 3,165 3,550 +12 4200 +18 
Ee a 861 975 +13 1050 +8 
Misc. Public Service................ 201 - RS 215 +8 
Conservation & Development....... 830 720 —13 675 —6 
Pog ea eee 107 150 +40 160 +7 

Total Public Building............. $11,379 $11,475 4+ 1% $12,100 4+ 5% 

Total New Construction.......... $35,256 $37,000 + 5% $39,500 + 7% 





*Includes warehouses and offices; stores and garages; religious and educational, hospitals, insti- 


tutions, etc. 
and gas. 


§ Railroads, telephone and telegraph, local transit, oil pipeline, electric light and power, 
a—Industrial, educational, hospital. and institutional. 
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life of the building is considered 
shorter than that. 

The desire for better housing, of 
course, could not be converted into 
effective demand unless prospective 
buyers were prosperous. And Gov- 
ernment housing experts take note of 
the intensified desire for home owner- 
ship as a social goal, conceding that 
“the vitality of the current and pros- 
pective housing market cannot be ex- 
plained by economic and population 
statistics alone.”’ 

While private housing will account 
for most of the anticipated rise in next 
year’s construction outlays, commer- 
cial construction is expected to rise to 
a new peak of $2.3 billion, aided by 
the building of new stores and shop- 
ping centers. Construction of private 
educational, religious, and medical 
facilities will likely rise further in 
1955 and public utility construction is 
expected to hold up well. Inasmuch 
as the major part of the huge defense 
plant expansion undertaken after 
1950 has been completed, private in- 
dustrial building in 1955 may decline 
for the third successive year, but the 
rate is likely to be less than in 1954. 


Public Construction 


In the area of public construction, 
highway building is seen reaching a 
new peak of $4.2 billion next year— 
nearly a fifth above the 1954 total— 
reflecting larger Federal aid to high- 
ways and an increase in construction 
of toll facilities. New sewer and 
water facility work in 1955 is ex- 
pected to top $1 billion for the first 
time and construction work at mili- 
tary bases is scheduled to reverse the 
decline experienced this year. Public 
school building will continue at a 
swift pace, responding to the need for 
replacement of obsolete facilities and 
providing classrooms for nearly 1.5 
million additional pupils a year. 

A high rate of construction activity 
means good business for many other 
industries—such as cement, glass, 
steel, and lumber. It also means con- 
tinuance of a strong prop under the 
national economy as a whole. And 
while the construction boom may be- 
gin to taper off after 1955, some real 
estate analysts are already predicting 
another boom beginning by 1960 
when members of the World War II 
baby crop will begin thinking of mak- 
ing down payments on a new home. 
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Stock “Packages” 


For Christmas Gifts 


Three "pint-size" portfolios, comprised of stocks appropriate 


for holiday gifts. The quality is good, yields are above aver- 
age. They call for the investment of $500, $1,000 and $2,500 


t isn’t always easy to determine 

just what to give as holiday gifts, 
particularly to those to wiom one 
may wish to give something more 
than just a token of the season. In 
recent years, more and more donors 
have found the solution in gifts of 
securities, ranging all the way from 
the lowest-cost ($18.75) Government 
savings bond to a package of good, 
dividend paying stocks representing 
outlays of hundreds—even thousands 
of dollars. 

It is not, merely that the gift of divi- 
dend paying securities tends to devel- 
op investment habits, especially in the 
young. If well selected, such a gift 
forges another link in the chain bind- 
ing donor and recipient. 

While the decision to have one’s 


Christmas gift take the form of a 
“pint-size portfolio” relieves one of 
the physical task of trudging from 
store to store, and of the later haunt- 
ing fear that the gifts selected were 
decidedly not of the right style, mate- 
rial, color or what not, the stocks or 
other securities selected call for the 
exercise of keen judgment. The 
smaller the amount to be invested, 
the more difficult is it to pick securi- 
ties in sufficient number to constitute 
any sort of diversification. Specula- 
tive issues, of course, will be avoided. 
Stocks given as a present should be 
those of well established corporations 
with good earnings and dividend rec- 
ords and satisfactory prospects, both 
near term and longer. The issues also 
should be in general investment favor, 


Three Holiday Gift Portfolios 















































$500 
Recent *Annual Div’ ds 
Amount Stock Price Cost Income Since 
Sshares Devoe & Raynolds “A”....... 35 $175 $10.00 1940 
os Melville Shoe ................ 31 155 9.00 1916 
- Peoples Drug Stores.......... 34 170 10.00 1927 
$500 $29.00 
WEORs . ii-« ade cements 5.8% 
$1,000 
 . Columbia Gas System........ 15 $150 $9.00 1943 
 * Glidden Company ............ 39 390 20.00 1933 
- Hazel-Atlas Glass ........... 22 220 12.00 1908 
ee Lorillard (P.) Company....... 24 240 16.00 1933 
$1,000 $57.00 
VR cn beaeries 5.7% 
$2,500 
».-> Allied Stores ...........00080. 50 $500 $30.00 1942 
Consolidated Edison ......... 45 450 24.00 1885 
is Endicott Johnson ............ 27 270 16.00 1919 
a = I i og ris nig oa 38 380 25.00 1934 
10 “ Standard Brands ............. 38 380 21.50 1899 
10 “ Walgreen Company .......... 26 260 16.00 1933 
1e@ 0“ White (S. S.) Dental......... 26 260 15.00 1881 
seniabens $2,500 $147.50 
*Based on indicated or 1954 payments. Waeie iio... la See 5.9% 
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which will be evidenced by at least 
moderately active markets. Not only 
are the securities to be reminders of 
the donor’s good will, but also should 
give their own testimony to his 
knowledge of investment. 

These three portfolios call for the 
investment of $500, $1,000 and $2,- 
500. Of course they can be expanded 


by using multiples of the number of 
shares to be purchased. Two, or all 
three of the portfolios also may be 
consolidated into a single portfolio. In 
fact, the lists may be used for the in- 
vestment of one’s own funds. 

Each list affords a return of just 
under six per cent, an unusually gen- 
erous return for issues of the quality 


What’s the Matter With Schenley? 


One of the biggest factors in the industry, its 


earnings are at a record low level, and the dividend 


was halved this year. What prospects for recovery? 


n the just released annual report 
for the year ended August 31, 

Schenley Industries, Inc. revealed its 
lowest earnings since Repeal. Stock- 
holders were forewarned early last 
summer when the 50-cent quarterly 
dividend was halved. 

The trouble was everywhere. In 
the first eight months of 1954 liquor 
consumption was off 3.4 per cent and 
Schenley suffered like the rest of the 
distillers. The slack in consumption 
resulted in big retail inventories and 
price competition became the order of 
the day. This cut deeply, for while 
other consumer goods’ manufacturers 
have increased their prices an average 
of 60 per cent since the end of World 
War II, distillers have had to absorb 
their increased costs. Federal excise 
taxes have kept selling prices high 
and since liquor is a semi-luxury 
product, price is an important deter- 
minant in its volume of sales. And 
the Schenley Laboratories drug divi- 
sion was hit by inventory losses (al- 
though not as heavily as in the previ- 
Ous year) because of writedowns on 
pencillin and cortisone. 

The really critical figures in Schen- 
ley’s report were written by subsidi- 
ary Blatz Brewing Company. Ordi- 
narily, its earnings make no tremen- 
dous difference one way or another, 
but could have last fiscal year when 
other things were not so good. Un- 
fortunately, the beer company had, 
and in fact has yet, to recover from a 
76-day strike in the summer of 1953. 
A strike of that duration turned Blatz 
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customers to other brands. To re- 
cover the market is extremely costly 
and thus Blatz sales may continue to 
be low for some time to come. In- 
deed, Blatz, which disappeared from 
the shelves of New York City retail- 
ers, has yet to find its way back. 
After all this, the belief is that 1955 
will have to be better—ilargely be- 
cause it would be difficult to be worse. 
First fiscal quarter net was running 
ahead of the year-earlier period and 
the expectation is that the second 
quarter will also be better. Favorable 
factors appear on all sides. High 
on the list is Schenley’s emphasis on 
high margined, higher priced liquors. 
Since the end of the fiscal year Schen- 


ley has launched Schenley 12-Year - 


Old, Schenley Champion eight-year 
old straight bourbon whiskies and im- 
ported Schenley O.F.C. Canadian 
whiskey. 





Schenley Industries 


*Net *Earned 

Sales Per Divi- 
Year (Millions) Share dends Price Range 
1943.. $223.2 $1.86 $0.56 12%— 5% 
1944.. 3866 3.22 0.69 163%4—10% 
1945.. 561.6 5.15 0.90 6934—16% 
1946.. 643.9 10.86 148 80 —42% 
1947.. 547.6 5.97 1.60 4454—183% 
1948.. 459.8 656 1.60 28%4—20% 
1949.. 461.9 538 1.60 25%4—17% 
1950.. 504.2 847 180 397%—23% 
1951.. 450.6 5.10 200 414%—31% 
1952.. 426.5 2.76 2.00 33%—23% 
1953.. 421.3 1.53 200 28 — 
1954.. 409.9 087 1.50 a23%—17% 





*Years ended August 31. a—Through Decem- 
ber 1. Note: Earnings, dividends and prices ad- 
justed for splits and stock dividends. 


represented. The $500 portfolio nat- 
urally provides less diversification 
than the others. The larger portfolio, 
offers the broadest diversification, 
seven industries being covered by the 
same number of issues. The return of 
just under six per cent is particularly 
attractive in view of the type of se- 
curities selected. 





Schenley Industries 


Since consumers continue to show 
a growing preference for straight 
whiskies, while Canadian holds its 
own on the popularity list, these fit 
the U. S. taste. Bonds and straights 
now account for about four out of 
every ten bottles sold and Schenley 
leads the industry in inventories of 
high quality aged whiskies. J. W. 
Dant is the top-selling brand of bot- 
tled-in-bond whiskey in the country. 
Schenley Reserve blended whiskey is 
still the company’s prime volume 
builder. 

The whole line is studded with well 
known brand names. Among these 
are whiskies like J. W. Harper, Three 
Feathers, Golden Wedding and Old 
Charter, brandies like Coronet, J. 
Bavet and Jean Robert, wines and 
vermouths under the Cresta Blanca 
name and gins like Schenley Distilled 
London Dry and De Luxe Cocktail, 
Silver W edding and Gibson. Through 
its import subsidiary Schenley dis- 
tributes Dewar’s and Victoria Vat 
Scotch whiskies, Marie Brizard and 
Cherry Heering liqueurs, Bertolls 
Chianti, Dubonnet, MacNaughton’s 
Canadian whisky and Carioca rum. 

The company is decidedly profit- 
conscious this year. The Schenley 

Please turn to page 14 
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Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 
based on data and information regarded as reliable, but 


American Telephone A+ 

Stock, now at 175, is a high grade 
investment issue, yielding 5.1 per 
cent. (Pays $9 annually.) Nine 
months total earnings of 14 System 
companies whose reports are available 
showed a gain of 10.6 per cent over 
the similar period last year. Parent 
company net rose 14.4 per cent. How- 
ever, New York Bell, largest unit in 
the group, reported a decline of 2.1 
per cent and an application for a rate 
increase has been turned down. Ohio 
Bell, another important subsidiary, 
ran 2.4 per cent behind but is await- 
ing a decision on its 11-month old bid 
for $8.9 million annual rate boosts. 
Largest percentage gains were re- 
corded by Cincinnati & Suburban 
(35.6), Mountain States (33.0), 
Northwestern (24.3) and Southwest- 
ern (19.9). 


Chrysler Corporation Dae 

A businessman's commitment, 
shares at 64 possess longer term re- 
covery potential. (Dividends on 75c 
quarterly basis.) Scheduled fourth 
quarter production of the company’s 
completely restyled passenger cars 
has been raised to 280,000 units from 
the previously planned 250,000 cars. 
In the same 1953 period, Chrysler 
manufactured 289,215 automobiles. 
Heavy demand by dealers for the 
1955 line brought about the increase 
in production plans. Orders for 1955 
models, coming in at double current 
capacity, have so far totaled 350,000 
units. Increased automobile sales, 
as well as large military contracts, 


hold the promise of improved profits 
in 1955. 


Continental Oil B 

Now at 73, shares of this well inte- 
grated oil producer have longer term 
growth possibilities. (Paid $2.60 in 
1953; same amount this year.) Com- 
pany has offered to buy the properties 
of Kirby Petroleum Company for 
8 


about $26 million, on approval of a 
liquidation plan by Kirby sharehold- 
ers at a meeting to be held on Decem- 
ber 18. Properties included are 120 
producing oil and gas wells in seven 
states, with average daily output of 
3,137 barrels of oil and 12 million 
cubic feet of natural gas. Also in- 
cluded in the transaction is Kirby’s 
royalty and party interest in two nat- 
ural gasoline and gas cycling plants, 
and in another now under construc- 
tion. The purchase would increase 
the company’s holdings to 6,082 oil 
and gas wells in 14 states and Canada. 


DuMont Laboratories "A" Cc 

Stock, now at 15, is speculatwe but 
does have growth potential. (Pays no 
dividends.) Company is now engaged 
in studies “which offer encouraging 
promise for new and more economical 
network service,” and officials deny 
a current rumor that the DuMont 
Television Network will be taken 
over by the American Broadcasting 
Company. Company’s manufacturing 
operations, particularly its instrument 
and parts business, and its TV sta- 
tions in New York City, Pittsburgh 
and Washington, have been profitable 
but margins on television-set output 
have been narrowing because of close 
competitive pricing. Sales for the first 
40 weeks of 1954 were slightly above 
the like 1953 period but net slumped 
to 22 cents per share from 36 cents. 


Du Pont A 

A premier quality issue, but at 162 
yield is only 3.4%. (Paid $3.80 in 
1953; paying $5.50 this year.) Com- 
pany plans to build new facilities at 
Deepwater, N. J., for manufacturing 
poly-isocyanates used to make ad- 
hesives, plastics and a new type of 
rubber. Isocyanates are not new, but 
Du Pont chemists found poly- 
isocyanates could be used as “building 
blocks” for linking the molecules of 
other compounds in a practically 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 


limitless variety of combinations. As 
a result of early study of the use of 
isocyanates in polymer chemistry, 
Du Pont now holds many basic 
patents in this field. 


Electric Auto-Lite B 

Reflecting current difficulties in the 
auto supply business, stock 1s now 
down to 34 from its 1953 high of 57. 
(Paid $3 and 5% stock in 1953; 
$1.50 and 2% stock so far this year.) 
Dividend payment on the common 
was omitted for the fourth quarter, 
after the company’s consideration of 
results so far in 1954 and estimates 
for the rest of the year. Earnings for 
the first nine months came to 8 cents 
a share, compared with $5.25 in the 
same 1953 period. Operations have 
reflected company’s heavy dependence 
upon Chrysler, its major sales outlet, 
and a sharp dip in defense production 
also occurred this year. 


El Paso Natural Gas BAe 

Stock, now at 40, is a sound growth 
equity. (Paid $1.60 plus subsidiary 
stock in 1953 ; $2 in 1954.) Company 
will greatly expand its exploration 
and development activities during 
1955, especially in Utah and Western 
Colorado. El Paso is participating 
equally with Peoples Gas Light and 
Coke, Sohio Petroleum and Sinclair 
Oil in a $14 million exploration ven- 
ture 30 miles off the Louisiana Coast. 
On November 17, the FPC sus- 
pended all but $211,000 of an $18.1 
million wholesale rate increase pro- 
posed by company without setting a 
date for hearing. 


General Plywood Cc 

Stock is highly speculative ; recent 
price, 4%. (No dividends paid since 
1948.) Sales and profits of this manu- 
facturer of panels and flush doors 
have taken an unseasonal upswing. 
Sales for the last quarter of the fiscal 
year ended October 31 were $2.3 
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million against $1.2 million in the 
similar 1953 period. Profits were 15 
cents a share as compared with a loss 
of $33,000 last year. The annual re- 
port, out late next month, is expected 
to show earnings of about 20 cents a 
share compared with 6 cents for the 
previous year. 


Goodrich (B. F.) B 

Stock is a@ sound rubber equity 
with long range growth prospects, but 
shares at 118 are well up from thew 
1954 low of 77. (Paid $2.75 in 1953; 
$3.20 this year.) The common stock 
will be split two-for-one, an. addi- 
tional common share ($10 par) be- 
ing issued for each one held by stock- 
holders of record December 14. Di- 
rectors intend to declare a 45-cents 
dividend for the first quarter of 1955. 
This would be equivalent to 90 cents 
on the present stock outstanding, an 
increase from the 1954 quarterly rate 
of 80 cents a share. 


Hilton Hotels C+ 

Now at 35, shares are speculative 
members of the cyclical hotel group. 
(Pays $1.40 annually.) Reflecting 
acquisition of the assets of the Hotel 
Statler Company and the control of 
the Shamrock Hotel in Houston, Hil- 
ton now owns or controls 28 hotels 
having about 27,500 rooms. The com- 
pany is now constructing seven addi- 
tional hotels which will add another 
3,350 rooms to Hilton operations. 
Hilton recently obtained a contract to 
manage Canadian National Railways 
System’s Queen Elizabeth Hotel, now 
under construction in Montreal, for a 
percentage of profits. 


Lamson & Sessions C+ 

Stock ‘at 21, although subject to 
cyclical influences, is _ realistically 
priced in relation to earnings and 
dividends. (Paid $1.50 in 1954 and 
1953.) New orders in recent months 
have been exceeding shipments, and 
earnings this year should approxi- 
mate $3 per share as compared with 


® $3.69 in 1953. Sales have been run- 


ning about 17 per cent lower than the 
record pace of 1953 although the de- 
cline for the industry as a whole has 
approximated 25 per cent. Company, 
which was established in 1866, is an 
important manufacturer of nuts, bolts, 
cap screws, cotter pins and similar 
products with about one-third of out- 
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put going to the automotive industry, 
an equal amount to hardware stores 
and the balance to the railroad, air- 
craft and miscellaneous industries. A 
small issue of preferred stock was re- 
deemed last month leaving only $2.6 
million long term debt ahead of the 
423,553 shares of capital stock. 
Working capital after all debt was 
equivalent to approximately $16 per 
share as of October 31. 


Newberry (J. J.) A 
At 37, shares of this variety chain 
are a suitable holding for income. 
(Pays $2 annually.) Currently oper- 
ating 476 variety stores, the company 
recently announced plans for one of 
the world’s largest variety stores at 
Bergen Mall, a $30 million regional 
shopping center in northern New 
Jersey. The new three-story unit, on 
which construction is expected to 
start in the spring, will cover 70,000 
square feet and be able to handle over 
$6 million annual sales, at prices 
ranging from 39 cents to $39.95. 


New York Central C+ 

Now at 26, shares are speculative 
and appear amply valued relative to 
near term prospects. (Paid 50c thus 
far in 1954; paid $1 im 1953.) For 
the first ten months of 1954, company 
lost 41 cents per common share, 
which compares with a net profit of 
$4.66 per share in the corresponding 
1953 period. Expenses have been cut, 
but this has been more than offset by 
the decrease in operating revenues. 
Directors have approved an offer to 
exchange New York Central bonds 
for stock of the Boston & Albany, a 
subsidiary. Each share of B. & A. 
stock would receive a 25-year collat- 
eral trust 6 per cent bond in the prin- 
cipal amount of $150. 


Nopco Chemical oe 

Shares are of fairly good quality; 
price, 34. (Paid $1.40 this year ; $1.35 
in 1953.) Company is currently dis- 
cussing some form of combination 
with National Research Corporation. 
Both firms have done extensive re- 
search in petrochemicals, which Nop- 
co uses in its operations. National 
Research has also been active in de- 
velopment of titanium and high vac- 
uum processes, and had sales last year 
of $3.5 million. Increased demand for 
Nopco’s line of chemicals, vitamins 





and plastics, combined with lower 
taxes, raised earnings to $1.98 a share 
for the first nine months of this year 
vs. $1.42 in the similar 1953 period. 
New product development will con- 
tribute more to sales than to earnings 
over the near term, as introductory 
expenses are expected to be relatively 
large. 


Transcontinental Gas Pipe Line ° 

Now at 26, stock is a businessman’s 
growth commitment. (Pays $1.40 an- 
nually.) Company estimates 1954 
earnings as equal to about $2.06 a 
common share vs. $1.81 reported’ for 
1953 and, reflecting full operation of 
facilities now in the planning stage, 
expects annual net to reach $2.40 in 
1956. It was indicated that future 
dividends would be on the present 
basis of about a 70 per cent pay-out. 


*Over-the-counter stocks not rated. 


United Aircraft B 

Stock (72) is a businessman’s com- 
mitment. (Paid $2.75 in 1953 ; $3.50, 
plus Y% share of Chance Vought, in 
1954.) Not including Chance Vought 
operations, company’s shipments for 
the first nine months of 1954 
amounted to $487.5 million and net 
income to $5.52 per share. Contracts, 
orders and Government letters of in- 
tent came to $1.2 billion as of Sep- 
tember 30, vs. $1.1 billion at June 30. 
As large tooling and plant-moving 
costs were absorbed in earlier years, 
improved profit margins should con- 
tinue over the intermediate term at 
least. 


Western Union B 

Now at 71, stock is a businessman’s 
risk. (Pays $3 annually.) October 
earnings were the highest for that 
month in 25 years, lifting net per 
share for the first 10 months of 1954 
to $5.31 vs. $4.98 in the 1953 period. 
Recent sales gains of private wire 
services and rate increases brought 
gross revenues to $182.4 million,down 
only $2 million from last year. Com- 
pany continues to enlarge its private 
wire and facsimile services. Near 
completion is a 15,000 mile nation- 
wide system for the U. S. General 
Services Administration and by year- 
end 1954, Desk-Fax machines will 
number nearly 20,000. Since 1947, 
company has reduced its debt by $53 
million to $47.1 million. 
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National Cylinder Gas 


Company is third largest unit in its field. Earnings 


have been comparatively stable, considering nature of 


a ¢ 


G /Y 
1} 


U 
ut 


2 o7 y 


the business. Company has paid dividends for 20 years 


hird largest producer and dis- 
7] Semen of industrial gases, and 
thus closely linked with the cyclical 
metal-working industries, National 
Cylinder Gas Company is steadily 
broadening its diversification into the 
fields of oil, chemicals, paper and 
food. As recently as 15 years ago, 
when just launching on its program 
of expansion, sales were under $5 
million a year. Even then it was in 
the dividend column, and it has just 
rounded out its 20th consecutive year 
as a dividend payer. 

Sales last year totaled $109.9 mil- 
lion, and earnings per share set a new 
high of $2.52. Dividends for the year 
also reached a peak, at $1.15 a share. 
Reflecting narrower margins and a 
letdown in sales during the second 
and third quarters, earnings this year 
may not equal 1953, but already the 
company has set a new dividend rec- 
ord by paying out $1.20 a share dur- 
ing the year. Currently selling around 
20, the common stock affords a gen- 
erous return of about six per cent. 


Prospects Improve 


With the developing betterment in 
prospects for the several industries 
which comprise the bulk of National 
Cylinder’s customers, together with 
the expanded catalyst capacity which 
will be placed in operation about the 
turn into 1955, both sales and earn- 
ings prospects for 1955 have im- 
proved. The recently organized Tube 
Turns Plastics, Inc., is jointly owned 
with Jackson & Church Company, 
makers of heating units, and manu- 
factures plastic industrial pipe, fit- 
tings and custom-molded plastic prod- 
ucts for the oil, paper, chemical, food 
and several other industries. This af- 
filiate is not likely to be in operation 
in time to make much of a contribu- 
tion to National Cylinder’s 1955 sales 
or earnings, but it is a factor in the 
company’s longer term outlook. 
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Early this year the Girdler division 
of National Cylinder began erection 
of a major addition to its catalyst 
plant at Louisville and the unit is rap- 
idly nearing completion. All of Gird- 
ler’s catalyst operations are to be con- 
solidated at the new facility. Of 
further significance in the expansion 
of the Girdler division is that recently 
(August 18 last) it was licensed by 
du Pont de Nemours to build and sell 
nitric acid manufacturing plants em- 
bodying du Pont patents for the 
chemical, fertilizer and explosives in- 
dustries. 


An Important Step 


It was the 1953 merger with the 
Girdler Corporation that highlighted 
National Cylinder’s expansion pro- 
gram. While it had been steadily ex- 
tending its field of operations and in- 
creasing its facilities for the produc- 
tion and distribution of industrial and 
medical gases and the distribution of 
flame cutting equipment, sales and 
earnings reflected trends in the indus- 





National Cylinder Gas 


Net Earned 


Sales Per *Divi- 
Year (Millions) Share dends -—Price Range 
1941.. $148 $1.41 $080 11 —7% 
1942.. 216 1.29 0.80 94— 6% 
1943.. 258 1.47 0.80 14%4— 9% 
1944.. 248 1.36 0.80 14%—11% 
1945.. 21.1 1.28 080 1954—13 
1946.. 19.9 1.74 100 23 —15 
1947.. 23.1 1.50 a0.80 173%—13% 
1948... 25.9 1.92 a0.80 144%—-10% 
1949.. 23.0 1.26 a080 12 —9% 
1950.. 283 2.03 a085 14%—10% 
1951.. 334 201 100 16%—13% 
1952.. 36.0 2.04 1.00 185%—133% 
1952.. 4127.4 $2.17 Bhs. |” ete ate 
1953.. 109.9 2.52 1.15 19%4—15 
Nine months ended September 30: 
oe a eS poeeern: 
1954.. 71.2 1.66 b$1.20 b21%—17% 





*Has paid dividends in every year since 1935. 
+Pro forma: includes results of companies com- 
bined in 1952-53 mergers as if merger had been 
effective from January 1, 1952. a—Plus stock. 
b—Through December 1. 


tries it served. Longer term results 
pointed upward but year-to-year fig- 
ures fluctuated. Beginning with 1949 
sales showed persistent year-to-year 
gains, from $23.0 million to $36.0 
million in 1952. During 1952 it took 
over two Proctor & Gamble oxygen 
gas and acetylene subsidiaries, for 
which it issued some 23,000 shares of 
common stock in exchange. 

Jointly with the Girdler Corpora- 
tion it had owned, since 1927, Tube 
Turns, Inc., makers of seamless weld- 
ing fittings, with plants near Louis- 
ville, Ky., and a subsidiary in Canada. 
On June 1, last year, National Cylin- 
der took over Girdler, for which it 
issued 933,834 shares of its common 
stock, thereby becoming full owner of 
Tube Turns and of its subsidiary 
Pennsylvania Forge, maker of custom 
steel forgings. Giving effect to the 
acquisitions or mergers of 1953, 1952 
sales volume of National Cylinder 
was presented in pro forma state- 
ments as $127.4 million, vs. Nation- 
al’s actual 1952 sales of $36 million. 
A 1953 sales drop to $109.9 million 
was due to the absence of cost-plus- 
fee billings on a Federal Government 
contract which Girdler completed in 
1952. The fee earned on the Govern- 
ment business was substantially lower 
than normal earnings on regular 
products, shown by the fact that de- 
spite the 1953 drop of 13.5 per cent 


in sales, earnings per share increased } 


16 per cent to $2.52. As of now, 
National Cylinder does not anticipate 
any important Government business 
likely to cut into its 1955 over-all 
margin of profit. 


Company's Capitalization 


National Cylinder had outstanding, 
at the end of 1953, long term debt of 
$13.8 million. There were 25,550 


shares of 4.25 per cent and 12,0004 


shares of 4.75 per cent ($100 par) 
cumulative preferred stock and 2,- 
291,967 shares of common. Current 
assets of $44.8 million ($12.0 million 
one year earlier) were in a ratio of 
2.4-to-1 to current liabilities of $18.5 
million ($6.5 million one year earli- 
er), providing working capital of 
$26.3 million. While the company’s 
sales and earnings naturally reflect 
changes in the general business cycle, 
the common stock is well adapted for 
inclusion in the average business- 
man’s portfolio. 
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Pew nine out of ten people, 
in and out of Wall Street, regard 
the balance sheet as simply a routine 
statement of assets and liabilities and 
give it merely a perfunctory glance. 
Actually, the balance sheet is the 
company’s revolving storehouse. It 
controls and regulates the scope of 
commercial operations. The fruits of 
these operations in turn determine 
the company’s position as a going 
concern and the standing of its stock. 

The balance sheet is the only guide 
for determining whether a company 
is in sound financial condition, as re- 
gards both long term and short term 
capital. If the permanent capital is 
represented entirely by common 
stock and there are no bank loans, 
the company is naturally in a much 
stronger position to withstand un- 
favorable business changes than are 
other companies in the same industry 
which must meet the claims of large 
creditors. 


Significant Ratio 


The ratio of capital to permanent 
assets is also a significant factor. Its 
use will help determine whether the 
company is over- or undercapitalized 
in respect to productive capacity. The 
character of these permanent assets is 
highly important. If they consist of 
plant and equipment, then it would 
be useful to know their efficiency and 
probable lifetime. This can often be 
determined from the important 
changes in amounts. 

Some companies report only the 
depreciated value of plant, but the 
amount of variation from year to year 
will help determine the average age, 
when and under what economic con- 
ditions the bulk of the plant was built, 
and whether the property is being de- 
preciated too fast or too slowly. ; 

Other companies carry the plant at 
original cost, plus additions and less 
retirements, deducting the accrued de- 
preciation as a reserve. In some (but 
fortunately, not many) cases, perma- 
nent asset values have been written 
up for no other motive than to create 
fictitious values for additional re- 
financing. While this may apply to 
plant and equipment, the most dan- 
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gerous application has been to in- 
vestments in other companies, and is 
particularly objectionable when the 
“write-up” applies to common stocks 
or options. 

Thus, assets may not be what they 
seem. Formerly, many companies 
carried large intangible items as 
assets, and in some cases these in- 
tangibles were grouped with fixed as- 
sets without distinction. The most 
common of these intangible items are 
goodwill, patents, franchises, lease- 
holds (usually in connection with oil 
and gas acreage), unamortized bond 
discount, etc. All of these items 
should be eliminated in calculating 
the book value of the stock. Some- 
times the real liability in respect to 
preferred shares may be understated, 
if these are carried at a low par value 
compared with call price or liquidat- 
ing value. 

A quick way of determining book 
value per common share is to divide 
the number of shares into the amount 
represented by (a) the stated value of 
the common stock plus surplus, after 


deducting (b) any understated liabili- 


ties and (c) any overstated or in- 
tangible assets. This book value in- 
dicates the theoretical dissolution 
value, with certain broad assump- 
tions, but as it is very unusual to find 
companies contemplating dissolution, 
the practical value of the ratio has 
strictly limited uses. Its greatest use 
is in appraisal of banks, insurance and 
investment companies, and other fi- 
nancial organizations. In the average 
industrial company, the book value 
per share has no direct connection 
with market value. In some cases the 
market has set values that were 
equivalent to as much as 20 times the 
indicated book value; in others, the 
market price has been only a fraction 
of book value. But at times extreme 
differences between balance sheet 
valuations and market quotations may 
indicate that the latter are unrealistic. 


Current Assets 


The relationship of current assets 
to current liabilities has practical 
significance. If the latter are larger 
than current assets, the resulting 


deficit in working capital may flash a 
serious warning. It might indicate 
that the company is using current 
resources for buying equipment or 
expanding plant facilities, or is reduc- 
ing long term debt too fast or paying 
excessively large dividends; alterna- 
tively it might reflect continued in- 
ability to earn profits. Normally, 
current assets should be about twice 
the amount of current Habilities to be 
reassuring. For that ratio to drop 
measurably might require additional 
financing, jeopardize the dividend 
rate, or in some cases even threaten 
the company’s solvency. However, for 
certain types of “cash” businesses, 
such as utility operating companies 
with high investment rating, the ratio 
could be as low as 1-to-l without 
carrying unfavorable implications. 


Cash Items 


The higher the percentage of cur- 
rent assets represented by cash items 
(cash, bank deposits, U.S. Govern- 
ment bonds), the stronger the cur- 
rent financial condition. If current 
receivables are a major part of cur- 
rent assets, it may signify that the 
company has been lax in extending 
credit and that “uncollectibles” may 
run high. Similarly, if inventory is 
abnormally high in relation to the 
total current assets, the company may 
possibly be “stuck” with high-cost or 
unsalable goods. But in heavy in- 
dustries and others whose products 
require considerable time to process 
and ship out, the ratio of inventory to 
sales is characteristically large. 

The net current asset value per 
share sometimes has decided signifi- 
cance. From the total current assets 
(cash items, receivables, inventory) 
are deducted all liabilities (bonds, 
preferred stocks and current debts). 
The resulting balance shows what the 
common stockholders would theoreti- 
cally receive if the company shut up 
shop, entirely abandoned the plant 
and equipment, and paid off all its 
debts. When a stock is selling at 
this extremely conservative valuation, 
it can often be regarded as a bargain. 
This is most likely to be the case if 

Please turn to page 31 
Il 





FINANCIAL WORLD was established to diffuse the truth about 

investments, has constantly maintained this attitude, and will con- 

tinue to do so, confident in its belief that as long as it clings to 

this ideal it can count upon the support of the investing public 
. . . LOUIS GUENTHER, Publisher, 1902-1953 


Grumbling Investors 


A STOCK MARKET side- 
light of considerable interest is the 
existence, as one broker puts it, of a 
surprisingly large number of grum- 
bling investors. They want to buy 
stocks but protest that prices are too 
high. These complaining investors 
consist for the most part of portfolio 
managers of pension funds and other 
institutions. Some time ago they 
found work for funds in the bond 
market, but recently showed signs of 
buyer resistance when the “3 per 
cent barrier’ was reached. 

In other words they declined to bid 
up the prices of new issues to a point 
where yield on a long term basis was 
less than three per cent. In conse- 
quence, some overflow funds have 
found their way into the stock market 
and apparently a considerable influ- 
ence in sending the Dow-Jones indus- 
trial average skyrocketing through 
the old 1929 high consisted of buy- 
ing for institutional account. The 
market index is comprised mainly of 
blue chips and institutional buyers for 
the most part are interested primarily 
in the higher grade equities of this 
type. Buying of this’kind, while salu- 
tary, could of course change quickly. 
The key lies in the money market, 
favored at present by Government 
policy and by the liquidation of in- 
ventories by industry, which trend 
has flattened out and may be on the 
point of reversing itself. 


Speculative Flair 


[? SEEMS STRANGE in 
the year 1954 to hear or read mention 
of speculative buying of stocks, but 
there is evidence of rebirth of some 
speculative enthusiasm. Its effects are 
interesting. In recent activity, for in- 
stance, the market has supplied in- 
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dications that the touchstone to 
immediate activity has been the qual- 
ity of current news. Recent forecasts 
by industry spokesmen that steel pro- 
duction next year would run ten per 
cent or more above 1954 touched off 
good buying in steel stocks. The 
more favorable turn of Baltimore & 
Ohio prospects encouraged consider- 
able buying of stocks of feeder lines 
throughout that road’s territory, and 
elsewhere in the railroad list. The 
leadership of the week or day has 
shifted more rapidly than before be- 
tween stock groups, suggesting what 
one observer described as a “rotating 
market.” This characteristic of course 
has been apparent in the past, but 
currently stocks respond more quickly 


.to day-to-day news than before. But 


compared with 1929 when millions 
were in the market this type of buy- 
ing remains relatively small. 


Art of Needling 


A NEW TECHNIQUE for 
following through on approved pro- 
posals has been put into effect in 
Government as a means of preventing 
or at least minimizing the danger that 
red tape or other delay may kill 
promising activities. Tested in the 
Department of State it is said to hold 
promise. 

The technique is: simply to use the 
authority and name of the Secretary 
of State for needling purposes. When 
a plan is worked out and finally ap- 
proved, “‘action papers’’ are prepared 
to put the plan into effect. These 
“action papers” call on certain sub- 
ordinate officials to perform certain 
duties in connection with the project, 
and all such carefully spelled- out 
duties are under the order and au- 
thority of the Secretary. Meanwhile 
a sort of expediting committee stands 
watch. It checks results from time to 





time and if any departmental or di- 
vision head needs needling, the com- 
mittee has the material needed in the 
form of the Secretary’s order. 

The method was described at a 
recent American Management Asso- 
ciation conference by Morehead Pat- 
terson, chairman and president of the 
efficiently run American Machine & 
Foundry Company. Mr. Patterson 
suggested that many companies that 
have grown big and complex might 
apply the technique to good effect. 


Helping Europe 


M any eErrorts of this 
country to help European nations 
build their economies have been sub- 
jected to criticism. However, one en- 
deavor which represents no cost to 
taxpayers and apparently is bearing 
fruit is the effort of American con- 
sumer finance companies to encourage 
instalment plan buying in Europe. 
The results have been encouraging 
although the method is new in the 
nations where it has been tried. In 
France the low wages of workers 
imposed a difficulty. In West Ger- 
many the idea took hold with the re- 
sult that neighboring East Germans 
have become increasingly dissatisfied 
with conditions in that area. 

In England, a _hard-to-convince 
country because tradition was firmly 
set against using something you had 
not yet paid for, the country’s bureau 
of High Purchase Information which 
keeps tab on time purchases reports 
that television set sales this year will 
set a new record, above 1.2 million 
sets sold, and that two-thirds of these 
purchases will have been made on the 
instalment plan. Thus it would appear 
that the nation which gave mass pro- 
duction to the world may round out 
its contribution by showing how to 
achieve mass consumption. 
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Fourth Dimension in 
Stock Price Formation 


Measured by the industrial stock price index, the market 
currently is above the 1929 peak. But trading volume now id 


is much smaller. Market student advances possible reasons 


By Barnett Ravits 


N* that industrial stock prices 
have crossed the 1929 peak, 
attempts are being made to compare 
values in the two periods in terms of 
price-earnings ratios and dollar pur- 
chasing power. A feeling seems to 
prevail that current stock levels ought 
to be much higher than those in the 
“Golden Era” owing to inflated com- 
modity prices today. If stock prices 
could be measured even reasonably as 
a function of earnings, dividends, and 
commodity prices, prediction of val- 
ues would be merely an adding ma- 
chine affair. 


Investor Psychology 


The big flaw hindering exact anal- 
ysis is that share values also are gov- 
erned by two other elements which at 
times may bear no relation whatever 
to corporate earnings or commodity 
prices. Why, for instance, did stock 
prices tumble from September 1939 
to April 1942 in the face of sharply 
rising industrial production, commod- 
ity prices, and corporate earnings? 
These favorable developments were 
swept away by investors’ war-induced 
fears over the future. So we must deal 
with investment confidence or mis- 
trust—a familiar non-rational force 
which can shape the stock market 
structure in a non-measurable way. 

A fourth element which can exert 
an important influence on_ stock 
trends—one that has received little or 
no discussion—is the flow of money 
toward or away from competing spec- 
ulative or investment vehicles. These 
would include commodities, bonds, 
mortgages, real estate, and race 
tracks. When one of these competing 
vehicles gets a big play by the public, 
it means that so much less money be- 
comes available for stock market in- 
vestment. 

Last August the Dow-Jones indus- 
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trials achieved a monthly average 
price of 343 accompanied by total 
stock exchange volume of 56.9 mil- 
lion shares. In July 1929 an average 
price of 342 for the month in the in- 
dustrials was sparked by a volume of 
93.4 million shares, 64 per cent great- 
er than trading in August 1954. Were 
all things equal to each other in the 
stock market as in simple geometry, 
we might say that currently the mar- 
ket operates at a yearly deficit of 428 
million shares compared with identical 
share values in 1929. 

We might also reasonably assume 
that, if the stock market could recover 
part or all of its “lost”? volume, the 
ensuing added demand for shares 
could raise the level of stock prices. 
After all, not a few irivestors believe 
that the Dow-Jones industrial aver- 
age today should be between 600 and 
700 to adjust to the decline in dollar 
purchasing power. Then why is not 
this belief translated into heavier 
transactions and hence into higher 
values? 


Effect of Margins 


One may argue that current strin- 
gent margin requirements shut off in- 
ducements to speculate, in contrast to 
10 per cent margins in 1929, This 
argument may be true so far as it 
goes, but it also misses the point. The 
1929 phenomenon cannot entirely be 
laid to the existence of 10 per cent 
margins, since such margins had pre- 
vailed in previous years. What, then, 
did 1929 have that 1926, say, did not 
have? Clearly, the difference lay in a 
fantastic public obsession in 1929 
with the stock market as a place 
where a millionaire might be fash- 
ioned every minute. 

It is idle to conjecture to what ex- 
tent, if any, presence of lower mar- 
gins might have affected trading vol- 


ume and stock values during the rise 
since September 1953. But, signifi- 
cantly, trading in that period on al- 
most a cash basis produced stock 
prices near the highest levels of 1929, 
and without any mass speculative 
fever. It may not be so much a matter 
of contrasts in margin requirements 
in the two periods hut a difference in 
public imagination, that today views 
the stock market more soberly, as be- 
ing more responsible for a smaller 
volume of transactions now. 
Furthermore, the stock market in 
1929 did not have much to contend 
with in the way of rival competition. 
Commodity prices had been in a mild 
downtrend since 1926, making com- 
modity market speculation unattrac- 
tive to the public; rising interest rates 
in 1928 had started a decline in 
bond prices; the Florida land boom 
of 1926-27 had been put to sleep; and 
mortgage and real estate activity 
manifested signs of fatigue. 


Stock Market Rivals = 


Since 1933 several rivals have at- 
tracted funds from the stock market. 
From 1933 to 1946 low interest rates 
and a desire for safety gave the bond 
market a big splash. From 1939 to 
1952 the great rise in commodity 
prices drew speculative money to 
commodity markets. And ever since 
the end of World War II a totally 
new factor, hardly appreciable in 
1929, has arisen to divert money po- 
tential from the stock market in the 
form of a striking rise in race track 
attendance and betting. 

Back in 1929 crowds at the larger 
tracks averaged perhaps 5,000. Today 
the average turnout at major tracks 
is around 25,000, and banner stake 
races on Saturdays and holidays at- 
tract from 40,000 to 100,000 fans. 
Figures compiled by the National As- 
sociation of State Racing Commis- 
sioners comprising the great majority 
of tracks shows that attendance rose 
from 26 million in 1946 to 38 million 
in 1953, up 46 per cent ; while mutuel 
wagering rose from a total of $1.79 
billion in 1946 to over $2.55 billion 
in 1953, a 42.4 per cent gain. No 
wagering comparison with 1929 is 
possible because pari-mutuel betting 
was not in existence then. 

Of course, substantial sums still are 
bet with bookmakers despite the Fed~ 
eral Government’s crackdown two. 
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years ago, but any estimate of the 
wagers could only be a wild guess. 
Another significant comparison lies in 
the record $77.8 million put through 
the mutuel machines in 1953 in Can- 
ada. In other words, the American 
public, numbering about 11 times the 
population of Canada, wagered nearly 
33 times as much at the track as 
Canadians did in ‘1953, or three times 
as much on a per capita basis. 

A breakdown of wagering statistics 


reveals that the biggest growth in bet- 
ting has been at the $5 and $10 win- 
dows by people in the $6,000-$50,000 
a year income range. Many in this 
middle income group now own 
shares ; but the point is that their race 
track losses, which have run into hun- 
dreds of dollars a day, could have 
been transferred into additional stock 
holdings. 

This group alone might have en- 
larged stock transactions by some 15 
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How does steel get to market? 


By ship and truck, plane and train, of course. But when the market is 
world-wide (as Armco’s is), it’s not surprising to find special steels 
and steel products delivered by oxcart, by burro, and even by camel. 


Key to Armco’s sales in more than 100 countries and territories 
around the globe is The Armco International Corporation. 


This wholly owned Armco subsidiary not only sells and distributes 
Armco Special-Purpose Steels in many growing foreign markets .. . 
it also fabricates diversified products in its own plants overseas. 


In recent months, new Armco International plants have been com- 
pleted and put in operation. These include a special tubing plant 
near Genoa, Italy, an electrode plant at Isando, near Johannesburg, 
South Africa, a drainage products plant in Barranquilla, Colombia. 


The years ahead promise still further growth for this important 
subsidiary which has enabled Armco to broaden its markets, as well 
as its products, for greater economic stability. 


ARMCO STEEL CORPORATION \QMC 


MIDDLETOWN, OHIO \W/* 


Sheffield Stee! « Armco Drainage & Metal Products, Inc. « The Armco International Corporation 








per cent, considering off-track betting 
losses as well, Consequently, horse 
betting by the non-professional player 
must be regarded today as an added 
minus element from the flow of sav- 
ings available for investment. 


Schenley Industries 





Concluded from page 7 


holiday decanter on which the com- 
pany absorbed the extra cost was 
highly publicized last year for gift 
use. This year decanter advertising 
has been drastically reduced—the 
hope is that displays will sell gift buy- 
ers and that last year’s gift decanters 
turned recipients into regulars. 

In other fields Schenley is similarly 
hopeful. Blatz is expected at least to 
break even this year. Wine prices are 
holding steady. In the drug division 
last year the major sales effort was 
concentrated on such specialty items 
as the antacid Titralac, the oral fat 
emulsion Ediol, the daytime calma- 
tive Sedamyl, the hypnotic Sombulex 
and laxative Dorbane. Schenley’s 
main interest is in geriatrics, for as 
U. S. citizens continue to live longer, 
old age and heart drugs will be in 
greater demand. 

More immediate financial aid comes 
from the change in the Federal tax 
laws whereby the 1 cent bottle tax 
stamp is to be eliminated as of Janu- 
ary 1, 1955. Since this penny tax 
was always paid by Schenley it means 
an approximate $2 million annual 
saving for the company. Then too, 
the firm in August prepaid $25 mil- 
lion of long-term bank loans which 
means a $500,000 saving on interest 
(another $25 million is still owed to 
banks). Despite such prospects the 
company faces tremendous competi- 
tion in all its industries. 

With earnings soaring, Schenley’s 
stock some years ago underwent a 
series of splits: 3-for-2 in 1944, 4- 
for-3 in 1945, 10-for-7 in 1946, and a 
25 per cent stock dividend was paid 
in 1950. The present stock sold for 
the equivalent of about $80 per share 
back in 1946, which compares with a 
current price of about 22. At these 
depressed levels the issue should have 
longer term recovery possibilities, but 
the shares must of course be regarded 
as entailing a significant degree of 
speculative risk. 
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Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 











Rising volume of trading and extreme price moves shown by 


individual issues suggest that speculative influences are 


increasing. This has often been a reliable danger signal 


Although the market uptrend has suffered a 
modest interruption during the past few days, 
prices rose sharply almost throughout November 
and scored a gain for the month nearly equal to 
that for September. From August 31 to November 
26, industrial shares advanced by 18 per cent. 
Many individual stocks have shown gains con- 
siderably surpassing this figure. Considering the 
extent of the rise achieved during the period of 
almost a year prior to the end of August, this is 
an impressive performance. 


But the impression cannot be considered en- 
tirely favorable. For several months, we have wit- 
nessed repeated instances of one-day advances in 
individual issues of five points, ten points or even 
more. In general, these have been equities which 
had already risen very substantially, in many cases 
to all-time highs. This is an unhealthy situation. 
Thin markets provide an explanation for this 
phenomenon, but not a justification; no one is 
forced to bid wildly for any stock and when pur- 
chasers do this on the scale witnessed recently it 
is an indication of speculative rather than invest- 
ment motives. 


Another disquieting occurrence has been the 
increase in trading volume on the November rise. 
Daily turnover has approached four million shares 
on several occasions, an almost unprecedented de- 
gree of activity for recent years. This too leads to 
a conclusion that speculative purchases are rising. 
Closely related, and even more significant, is the 
fact that price gains in November were smaller than 


those for September, when trading volume averaged 


less than two million shares daily. 


One more consideration, which must be 
based on general impressions rather than exact 
measurement, is the apparent change in profes- 
sional opinion over recent weeks. From mid- 
summer until approximately a month ago, there 
was a steadily rising tide of caution or outright 
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bearishness among analysts and market letter 
writers, but this mood has undergone a rather 
pronounced change as the November rally gathered 
momentum. History has proven time and again 
that the market is never so vulnerable as when 
sentiment is unanimously bullish. This condition 
has not been reached as yet, but is being ap- 
proached. 


The factors cited above, singly or in combi- 
nation, cannot prove that a technical reaction of 
normal severity will be witnessed in the near future, 
or even in the next several months. They certainly 
create a presumption to that effect, but several of 
them (not all) have been witnessed earlier this 
year without bringing in their train any correction 
of the scope which has frequently been witnessed 
in the past. Perhaps this market is “different,” but 
the burden of proof rests heavily on the proponents 
of any such view. 


In view of the uptrend in business activity and 
earnings, and the decidedly strong gains in divi- 
dends currently being witnessed and anticipated for 
future months, present prices cannot be considered 
so high as to justify a reversal of the major market 
trend. Thus, current commitments in well-situated 
equities need not be disturbed, but there is little 
incentive for investment of new funds until the 
market has undergone a good-sized correction, and 
speculative or volatile issues involve an undesirable 
degree of risk. 


The definition of “well-situated’” stocks suit- 
able for retention should be constantly tightened 
as the market goes higher. It should require that 
the companies involved be strong competitively, 
and represent industries with favorable earnings 
prospects; that dividends should be amply covered 
and afford better than average yields; and that the 
stocks held should be mainly of the defensive type 
which can best withstand a market decline. 

Written December 2, 1954; Allan F. Hussey 
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Auto Output Soaring 

The automobile producers have again raised 
their sights for December, scheduling output at 
637,000 cars. If that volume is attained, December 
will be the greatest production month since June 
1950, with the goal raised 27 per cent over Novem- 
ber of this year and 61.4 per cent over December 
1953. Output for all 1954 would then be close to 
5.9 million cars (compared with 1953’s 6.1 mil- 
lion), the third greatest in industry history, and 
equal to the 1949-53 annual average. To achieve 
the present goal nearly all producers will have to 
put in overtime, second shift and Saturday work. 
Settlement of the threatened Chrysler strike leaves 
that company in high gear as it races toward a 
153,000-mark: this month. This would give it 24 
per cent of total scheduled December output com- 
pared with an estimated 19 per cent in November 
and 12 per cent for the first eleven months of 1954. 


Food Sales Climbing 


Sales of the grocery chains have continued to 
climb in every month so far reported this year, 
with the largest gains shown for the Pacific Coast. 
the Mountain States and the South. Exceeding the 
$1 billion mark in each month, sales totaled $9.8 
billion through September 30, seven per cent over 
the same 1953 period. Estimates for October in- 
dicate a rise of about six per cent compared with 
the 1953 month. Areas with less than average rates 
of gain are the East Central States, Middle Atlantic 
and New England. 


Sulphur Prosperity 


Prosperous times are continuing for the leading 
sulphur producers, Texas Gulf Sulphur and Free- 
port Sulphur, as well as for some of the smaller 
units in the industry. Texas Gulf (whose share- 
holders will vote on a 3-for-1 split this month) 
expects 1954 sales to hit a new peak, exceeding the 
$78.3 million volume for 1953; earnings will equal 
$9 to $9.25 per share vs. $7.35 in 1953. While the 
company’s production will run at about the same 
level this year as in 1953 when 2,870,000 tons were 
produced, the company will reap a full year’s bene- 
fit from the June 1, 1953, price increase. The 
second-ranking producer, Freeport Sulphur, may 
earn $4 a share this year against $3.56 in 1953. 
The company is joining with the General Services 
Administration in building a pilot plant which will 
use an acid process to reduce nickel and cobalt ore 
to metal. This may pave the way for construction 
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of a major plant which will utilize ore taken from 
the company’s large deposit near Moa Bay, Cuba. 
Freeport also is considering entering into a joint 
potash mining project with Pittsburgh Consolida- 
tion Coal at Carlsbad, N. M. 


Gold Miners Diversifying 

Squeezed between a fixed price for their mine 
output and rising production costs, the gold miners 
are devoting considerable attention to opportunities 
in other fields. Alaska Juneau Gold Mining has 
acquired a firm that has developed a machine for 
packaging food and other products in transparent 
bags, and is also studying -participation in pulp 
production in Alaska. South American Gold & 
Platinum which recently acquired more than a 
one-third interest in Pato Consolidated Gold Dredg- 
ing (largest “placer” gold mining company in the 
world) is diversifying in glass manufacturing, oil 
transportation, and consumer finance in Colombia, - 
S. A. Homestake Mining, this country’s largest 
gold miner, is continuing development work on 
three uranium properties in the Moab area of east- 
ern Utah, though uranium will not be a factor in 
this year’s earnings. Natomas Company is search- 
ing for uranium on several thousand acres it has 
under lease, and other gold miners (including 
Golden Cycle and Dome Mines) are interested in 
uranium development. 


Farm Prices Reverse Trend 

Reversing a two-month downtrend, average prices 
received by farmers in the month ended November 
15 increased 0.8 per cent over the prior month. 
But for weakness in cotton and corn the increase 
would have been greater. Net farm returns also 
appear on the upgrade, since farmers’ costs—inter- 
est, taxes, wages and other items—were unchanged. 
Realized net farm income for 1954 is now estimaied 
at $12.5 billion, off only six per cent from the 1953 
total of $13.3 billion. For 1955, net is expected to 
hold to the 1954 level. 


‘Oil and Atomic Energy 


Atomic energy will increase rather than decrease 
the demand for petroleum products, according to 
scientists of Standard Oil Company (N.J.) who 
point out that any rise in the standard of living 
benefits the oil industry. Most oil consumed in the 
U.S. is for, transportation and space heating, with 
only about three per cent being used as a fuel in 
electric power plants. An optimistic view is also 
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held by R. G. Follis, Chairman of Standard Oil of 
California, who recently stated that atomic power 
will not replace oil as a source of energy in the fore- 
seeable future. 

Meanwhile, Standard Oil Development Company, 
research affiliate of Jersey Standard, is planning 
experiments to determine how applications of atom- 
ic energy can aid the petroleum industry. A radia- 
tion laboratory will be built at the Esso Research 
Center at Linden, N. J., where petroleum materials 
will be subjected to radiation to determine whether 
the resulting chemical reactions might improve 
methods of producing gasoline, motor oils, lubri- 
cants, and other petroleum products. 


Cement Industry Expanding 

With the prospect of continued high volume, the 
cement industry is embarking on its widest ex- 
pansion program since the war. Universal Atlas 
Cement, U. S. Steel subsidiary and the largest unit 
in the industry, plans to add three million barrels 
of new capacity. Lone Star Cement is to add nearly 
1.7 million, and General Portland has announced 
another addition which combined with current 
building will give it an additional 2.5 million- 
barrel capacity by July 1 next. For the industry 
as a whole, total capacity five years hence may run 
as high as 24 per cent over the present 290 million 
barrels, raising it to 360 million. Meanwhile, ship- 
ments continue to climb with September volume 
rising six per cent over the year-earlier figure, leav- 
ing end-of-month stocks 15 per cent lower than on 
the same date in 1953. Shipments during the first 
nine months were up four per cent, output 1.4 per 
cent, and the likelihood is that new records will be 
set in both categories in 1954 which then would 
mark the eighth consecutive peak year since the 


end of World War II. 





Industrial Power Sales 

Industrial use of electricity in September set a 
record high for any month, reflecting increased 
sales to the steel and automobile industries. Total 


industrial sales were 16.9 billion kilowatt-hours, 


with October use expected to exceed 17 billion kwh 
for the first time. Despite the indicated fourth quar- 
ter pick-up, however, the 1954 gain in industrial 
power sales will be considerably smaller than the 
11 per cent increase in 1953 over 1952. Only about 
286,000 out of more than 50 million electric cus- 
tomers are classified as industrial customers, but 
the latter group accounts for nearly half of all the 
electricity sold in the country. 


Corporate Briefs 

York Corporation’s backlog was $18.6 million on 
September 30, 41 per cent under a year ago, due 
to expired defense contracts. 

Goodyear Tire & Rubber’s aircraft subsidiary 
has developed a new one-man helicopter, the com- 
pany’s initial project in this field. 

Abbott Laboratories plans to double the size of 
its isotope plant at Oak Ridge, Tenn. 

International Nickel has raised its nickel price 
by 414 cents a pound to 641% cents U. S. currency. 


Latest Market Statistics 


Dec. 1 Year 
*Price-Earnings Ratios 1954 Ago 
50 Industrials ...... 12.78 9.29 
pe 9.49 5.35 
20 Utilities ......... 15.46 13.95 
*Average Yields 
50 Industrials ...... 4.47% 5.99% 
SE oo bein de ss 5.12 6.58 
BP cc ncceas 4.76 5.24 
OD Gisele .......... 4.53 5.90 


*Standard & Poor’s Corporation; see also page 32. 


HOW THE MARKET MOVES 


340 


320 MONTHLY AVERAGES 
Read Left Scale 


STANDARD & POOR'S 
CORPORATION 
(In Relatives: 1926 100) 


INDUSTRIALS 


RAILS , 
w 


MILLIONS 


OF SHARES 


JEMAMIJASOND JFMAMJJASOND JFMAMJJASOND 
1948 1949 1950 1951 1952 1953 


DECEMBER 8, 1954 






DAILY 1954 
Read Right S-ale 


- 330 


320 


o 
w 


n 
MILLIONS 
OF SHARES 


o-= 


JUNE JULY AUG. SEPT. OcT. NOV. 


~—_ 
~] 











Investment Service Section 


SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to be 
regarded as trading advices, nor as short term recom- 


mendations. Notice is given —together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 

Price Yield Price 
U. S. Gov't 2%s, 1972-67.......... 99 2.57% Not 
American Tel. & Tel. 2%s, 1975.... 97 2.95 104 
Atlantic Coast Line gen. 4%4s, 1964. 109 3.33 Not 
Beneficial Loan 244s, 1961......... 99 2.68 100% 
Chicago, Burlington & Quincy 3%s, 

SD ‘dvekineeiees ained Saleen 100 = 33.13 105 
Cities Service 3s, 1977............. 100 863.00 100 
Commonwealth Edison 2%s, 1999... 96 2.91 103 
Oklahoma Gas & El. 2%s, 1975.... 97 2.95 103% 
Pacific Tel. & Tel., deb. 254s, 1985.. 95 3.00 105 
Southern Pacific Co. 4%4s, 1969.... 106 3.94 105 
Southwestern Gas & El. 34%4s, 1970.. 103 3.01 104 
West Penn Electric 3%s, 1974..... 103 3.29 104.4 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 

Price Yield Price 
American Sugar Ref. 7% cum..... 138: 5.07% Not 
Associated Dry Goods 544% Istcum. 109 4.82 110 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum.............. 59 424 Not 
Champion Paper $4.50 cum......... 106 4.25 106 
Public Service E&G $1.40 cum. conv. 30 4.67 (1960) 
Reading 4% Ist (par $50) non-cum. 40 5.00 50 
Wheeling Steel $5 cum............ 95 5.26 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


e~Dividends—, Recent 
1953 1954 Price Yield 


Det SE oo kon ccikiias *$1.00 $100 44 23% 
E] Paso Natural Gas.......... *160 200 4. 5. 
General Foods ............... B85. 2.75... 32: 489 
Standard Oil of California..... 3.00 *300 72 42 
Union Carbide & Carbon...... 2.50 250 84 3.0 
United Air Lines............. 150. 330: 38-46 
Westinghouse Electric ........ 200 250 % 33 





*Also paid stock. ft Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor ; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


> Recen 
953 1954 Price. Yield 


| Sey ey as; Se 90.00 $9.00 175 5.1% 
Borden Company ............ 2.80 *280 68 4.1 
Columbia Gas System:........ 0.909 0.90 15 6.0 
Consolidated Edison ..:...... 230 240 45 53 
SS | ere 300 300 S51 539 
Louisville & Nashville......... 5.00 5.00 75 6.7 
MacAndrews & Forbes........ 3.00 3.00 47 64 
May Department Stores....... 180 180 35 5.1 
OS rere 180 180 31 58 
Pacific Gas & Electric......... 205 220 4% 5.90 
Pacific Lighting ............. 1.62% 200 36 56 
Philip Morris Ltd............. 300 3.00 38 7.9 
ee I, APE 240 240 45 53 
Socony-Vacuum Oil .......... 225 223 @ 47 
Southern California Edison.... 2.00 200 % 44 
Standard Brands ............. 1m”. 25 3 87 
og ee 200 2235 4 58 
en CTE PORE. 340 3.75 86 44 
Union Pacific Railroad........ 600 600 149 40 
Walgreen Company .......... 1.70 160 26 6.1 
West Penn Electric........... 2.20 1.70 46 5.2 





* Also paid stock. f Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


Se, ee 

1953 1954 Price Yield 
ATligd “Qeames oo c ccc cise secs $3.00 $3.00 54 5.6% 
Bethlehem Steel ............. 400 5.75 94 753 
Brooklyn Union Gas.......... 150 160 32 +54 
Cluett, Peabody .............. 2.50 2.50 37 68 
Container Corporation ........ 2.20 250 66 +46 
Flintkote Company ........... 2.00 3.00 40 $6.3 
General Motors .............. 4.00 500 92 54. 
Glidden Company ............ 200 2.00 39 5.1 
Kennecott Copper ........... . 600 600 94 64 
Mid-Continent Petroleum ..... 400 400 92 4.4 
Olin Mathieson Chemical...... 2.00 *2.00 57 35 
Simmons Company ........... 250 2.50 37 68 
SOME WR wadeton: os cess ee 2.60 260 47 55 
Sperry Corporation ........... 150 1.75 43 4.7 
Uk, he SEs i iw Solin ois wawaeene 3.00 300 68 44 





*Also paid stock. + Based on current quarterly rate. { Based 
on $2.50 actual annual basis. 
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Washington Newsletter 





ashington turns bullish—Federal deficit foreseen also 
or 1955-56—Recent Tax Court decision renders taxable 


a part of the triple damage award in anti-trust suits 


WASHINGTON, D. C. — Suddenly, 
-verybody in Washington who bothers 
about such things at all is bullish. In 
he voluminous Government litera- 
ure on business prospects there is 
scarcely a hedge, although just a little 
vhile ago the forecasts were full of 
them. Since the elections are over, 
there’s no reason to suppose that all 
this is Republican propoganda. It 
nay be that the statisticians are 
verly influenced by share price move- 
ments, which they never mention. 

The things the eco-omists do men- 
ion are the obvious ones, usually in- 
rolving what’s immediately happen- 
ng. Like the market letter writers, 
hey point to the good pre-Christmas 
buying, the low auto inventories and 
he apparent high sales, the pick-up 
in orders. Moreover, it appears that 
employment figures will show more 
mprovement. Finally, there’s the big 
lousing and local works boom, to 
vhich nobody sees an end, at least 
hrough 1955, 

You can’t tell for sure whether this 
optimistic note will also be sounded 
by the Economic Advisory Board, 

hich was insistently cheerful when 

all Street bulletins were at their 
ploomiest. The writers of all these 
orecasts say that they’ve not yet 
learned what the top experts will be 
saying. The official forecast, when it 
Pppears next month, very likely will 
be a bullish one. 


It’s generally taken for granted 
hat the Budget message will raise the 
deficit first predicted for the current 
scal year, and forecast another for 
1955-1956. So it may happen that 
here will have been no year in which 
he Eisenhower budget will balance. 
f a balance were forecast, Congress, 
ery likely, would cut taxes. 


The offering of a big exchange 
ssue of eight-year, eight-month notes 
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by the Treasury at 2% per cent of 
course, will get a working over in 
Congress, from the Democrats espe- 
cially. From the things Congressmen 
say about it, it’s doubtful that there 
will be any uniform criticism. Those 
in power usually are whipsawed, at- 
tacked from both sides. 

First, it’s accurately pointed out 
that one can hardly call the issue a 
very long step toward stretching out 
the debt. With high deficits, mostly 
financed by short term issues, the 
proportion of floating debt remains 
high. So, it’s said, the Administration 
should withdraw its attacks on debt 
management under Morgenthau and 
Snyder, since it can’t do much better 
itself. 

Others, like Representative Dwight 
Patman, take the left flank. Patman 
issued a statement as soon as he 
arrived in Washington recently de- 
claring that the Administration may 
be attempting, once more, “a second 
round of interest boosting.”’ Patman 
will introduce a bill, he said, to re- 
quire the authorities to do what they 
can to keep interest rates low. 


Great as has been the increase in 
new housing units, it’s been less than 
that of housing fixtures. In Septem- 
ber, for instance, sales of electric 
ranges increased about a third over 
last year. Moreover, fixtures of which 
you'd expect one per unit, are being 
sold in far greater volume than new 
homes are built. So, it appears, re- 
modeling must remain a big business. 


Recently, there was a Tax Court 
decision which may cause a rumpus 
as Congressmen hear about it. It 
may, of course, be overturned on ap- 
peal to the regular courts. Mean- 
while, it seems to throw a monkey 
wrench into efforts of Congress to 
make various laws “self enforcing.” 

The Tax Court decided that a per- 









son or company awarded triple dam- 
age in an anti-trust suit must pay 
income taxes on part of the payment. 
The triple damage is divided into two 
parts: actual and punitive damage. It 
is, of course, the punitive part which 
the tax court decided is taxable. The 
decision is based on careful argument, 
following old court definitions of “in- 
come,” that you earn what you collect. 
So far, the anti-trust division has 
taken no stand, though its lawyers 
of course are aware of what hap- 
pened. Generally it’s been the point 
of view of the division that the threat 
of triple damages strongly deters 
violations. Naturally, after taxes, 
they’re less inviting to a plaintiff than 

before. 
——Jerome Shoenfeld 








Capital Airlines 


COMMON STCCK 
DIVIDEND 


On November 23, 1954, the Board of 
Directors declared a Common Stock 
Dividend of 5% on the outstanding 
common stock of the Corporation (1 
additional share for each 20 shares 
held) payable December 21, 1954, to 
stockholders of record at the close of 
business December 7, 1954. Fractional 
shares will not be issued, but a cash 
payment based on the closing price of 
the Corporation’s stock on the New 
York Stock Exchange on December 7, 
1954, will be paid to shareholders other- 
wise entitled to receive fractional shares. 
The transfer books will not be closed. 


R. G. Lochiel 
Vice President & Treasurer 
Capital Airlines, Inc. 
Washington, D.C. 
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New-Business Brevities 





Booklets . . . 

One of the more interesting stories 
of the day concerns Firestone Tire & 
Rubber Company, told in a tersely 
worded, profusely illustrated 64-page 
promotional booklet titled Pioneer & 
Pacemaker which will be mailed to 
readers on request to Firestone—it is 
an impressive story of the growth of 
a company founded around the turn 
of the century in an abandoned foun- 
dry building where 12 workers were 
employed to a world-wide organiza- 
tion of over 80 thousand people. . . 
Truck registrations this year are esti- 
mated at nearly 10 million strong, 
double that at the end of World War 
II, according to the 1954 edition of 
Motor Truck Facts, published late 
last month by the Automobile Manu- 
facturers Association—this is but a 
sampling of the valuable statistical 


records charted in the latest 56-page 
booklet available free on request to 
the AMA... . The first report of a 
continuing study on Controversial 
Communications and Their Effect on 
Employe Relations is now offered by 
Fred Rudge, Inc., specialists in labor, 
employe and community relations—it 
is based on a survey of 56 companies 
to determine policy and practice in 
speaking publicly on subjects on 
which management and the unions 
often disagree. . . . On the technical 
side of the news is publication of a 
four-page brochure by American 
Chemical Paint Company describing 
Alodine 1000, the company’s product 
for protecting aluminum against oxi- 
dation ‘and corrosion—an industrial 
finish, it is transparent, is not meas- 
urable in thickness when applied and 
has a high salt spray resistance. 








questions you can ask. 


sider selling them! 


facts... 





How would you answer it? 


“If you were buying securities today, would 
you buy the same ones you already own?” 


That’s about as fundamental as you can get when it 
comes to your investments—one of the most important 


Because if the answer is “no”—if you wouldn't buy 
those same securities—it certainly makes sense to con- 


Of course, it’s not always easy to be sure. Sound 
decisions on any security always depend on current 
. on earnings, sales, management ... on present 
prices and future prospects. 

That’s why we offer to send anyone who asks, all the 
information we can on any particular industry, com- 
pany, or stock ... why we'll do all we can to help you 
answer that question to your satisfaction. 

For our answers—in terms of your holdings, your 
objectives, your investment program, just write— 


Water A. SCHOLL, Department SE-109 


MERRILL LyNcu, PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 





interested in buying stocks on a “pay-as-you-go” basis? 





Ask for our free booklet on the Monthly investment Plan. 
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Chemicals . . . 

Vital statistics of the nation’s third 
largest industry, petroleum, are con- 
veniently recorded for those who have 
need for such data in the 11th edition 
of Petroleum Facts & Figures (322 
pages, price $2) published last week 
by the American Petroleum Institute 
—covering the years 1949-53, the 
reference is intended for use with the 
Oth edition which covers the oil in- 
dustry prior to World War Il. ... 
A foam rubber paint roller that has 
been placed on the market by No- 
Spray FoM Rubber Company is said 
to be positively dripless; in fact, the 
company boldly says one can paint a 
room without covering the furniture 
—one word of caution, however : use 
the roller with water-soluble paints 
only. . . . Monsanto Chemical Com- 
pany is test-marketing for the con- 
sumer market a fabric finish which is 
said to be similar to those used by 
textile mills—called Nu, this trans- 
parent (after it is applied) finish is 
said to restore newness to fabrics and 
eliminates the need for starching. ... 
A company called Scent-O-Matic 
Corporation is now in business to 
concoct various scents for point-of- 
sale advertising displays — already 
available are a variety of packaged 
aromas for food displays, and the 
company claims to be able to duplicate 
almost any scent desired. 


Electronics ... 

The U. S. Air Force, at its Mallory 
depot, is turning over the job of in- 
ventory control to an array of vacuum 
tubes which, properly wired together, 
comprising what’s called the Elecom 
125 electronic computer—the most 
up-to-date of the “robot brains” de- 
veloped by Underwood Corporation, 
it will record spare parts to be or- 
dered, shipped, stocked and repaired, 
printing reports on the same as neces- 
sary ; it incorporates for the first time 
a sequencing unit capable of extract- 
ing and putting back pertinent data 
stored on magnetic tape. . . . The 
most powerful hearing aid it has evet 
produced is now being marketed by 
Zenith Radio Corporation at a price 
no higher than other models in its 
“T” series—like other recent .models 
which Zenith has pioneered, this one 
makes use of tiny transistors instead 
of the more cumbersome vacuum! 
tubes formerly employed. . . . Colot 
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television sets are growing in size— 
d Mesaytheon Manufacturing Company, 
now producing 19-inch picture tube 


n- a : 

= models, will introduce a 21-inch color 
On receiver some time after the turn of 
7) athe year. . .. A new brochure offered 


ek MEDy. Brush Electronic Company details 
te |arccently introduced models of oscillo- 
he fmeraphs and amplifiers—measurable 
he with such equipment are evidences 
n-(gof strain, pressure, flow, vibration, 
_. Hidisplacement, acceleration and speed, 
as essential factors in many fields of 
o- research and industry. 

uid 

he Milnnovations .. . 

ba Bank checks coupled with one-time 
ire JEsnap-out carbons automatically pro- 
ise [Evide the check writer with an accurate 
nts record of his expenditures, may be 
m- (just the answer for persons who time 
yn- Mand again forget to fill in the stub 
is Mafter writing a check—called Mor- 
by §Ezy checks by a new concern of the 
ns- Msame name, they are being introduced 
1s to banks, which will be able to pur- 
ind chase them properly imprinted for the 
.. fuse of their own customers. . . . Na- 
tic Htional distribution is being planned 
to Mor a new type of light-weight, pre- 
of Mfabricated rafter truss which is cur- 














idy Mrently in widespread use for private 
zed home construction in the Miami area 
the called the Sanford Truss, and a 
‘ate Mproduct of the Gaines Construction 


ompany, it is said to be extremely 
durable and more economical for 
builders. . . . Aluminum Company of 
America’s new Cincinnati sales office 
may set a new architectural trend as 
t marks the first use of colored 
aluminum walls for outside use— 
om HPolor, in this particular case blue and 
0st Hold, is impregnated into the metal 
de- My an electro-chemical process to 
ion, orm an  attractive-looking panel 
or Mvhich will neither chip, blister nor 
red, @tust. 


ory 





Random Notes... 

Multi-unit packaging of cans, cur- 
ently popular for beer and soft 
lrinks, will spread to the general food 
dustry, according to Atlanta Paper 













| byM-ompany, which has developed an 
rice MPconomical high-speed system for 
| itsMBuch cartoning—called Cluster-Pak, 
dels the Atlanta system makes use of what 


§ believed to be the first all-kraft car- 
On for the purpose, this being less 
ostly but equally as strong as other 
pes of paperboard. . . . A one-coat 
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New low-cost Radar by Raytheon 


Ideal for work-boats, fishing vessels, ferries, pleasure craft, 
new Raytheon “Model 1500” is the most reliable, low-cost 


radar ever developed. 


Raytheon 1500 radar combines the transmitter and antenna 
in one compact unit. This eliminates wave-guides which cuts 
installation costs, improves effective power. 


For dependable operation—already proved on more than 200 
vessels—choose the Raytheon 1500 radar. Built by the world’s 
largest maker of marine radar, it is another example of 
Raytheon’s...‘‘Excellence in Electronics. ’’ 





= 


RAYTHEON MANUFACTURING COMPANY, WALTHAM 54, MASSACHUSETTS 





exterior masonry and asbestos shingle 
paint has been introduced by Adelphi 
Paint & Color Works, Inc., to be sold 
under the brand name Rub-R-Clad— 
readers who would like to know more 
about this product and to see the ten 
colors in which the paint is made 
should write to Adelphi requesting a 
color card. . . . For the unusual in 
lamp design, there’s something called 
the Inflata-Lamp, a _ translucent 
Krene plastic inflatable fixture de- 


signed to hang from the ceiling—sold 
in kit form (a product of Carradan 
Associates) for simple assembly by 
the purchaser, the inflatable lamp can 
be lowered or raised to any height by 
pulling on the lamp cord. 

—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and. enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of the issue. 
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Have You Considered 


ELECTRONICS 


as an Investment Medium? | 








You can invest in a diversified group 
of electronics securities through 
the shares of 


TELEVISION - ELECTRONICS 
FUND, INC. 


Get the booklet-prospectus about the 
Company from your investment 
dealer or mail coupon to 


TELEVISION SHARES 
MANAGEMENT CORP. 


135 S. La Salle St. 115 Broadway 
Chicago 3, Ill. New York 6, N.Y. 








NAME. . 
ADDRESS 
ty Oe 














SKIL Corporation 


formerly Skilsaw Inc. 


5033 Elston Ave., Chicago 30, Ill. 
Manufacturers of Portable 
Electric SKIL Tools 





80th Consecutive Cash Dividend 

The Board of Directors of 
Skil Corporation on Novem- 
ber 23, 1954, declared a quar- 
terly dividend of 30¢ per share 
on the Common Stock, pay- 
able December 21, 1954, to 
stockholders of record Decem- 
ber 6, 1954. 

An extra cash dividend of 
35¢ per share was also de- 
clared, payable December 31, 
1954, to stockholders of record 


December 6, 1954. 


DIVIDEND NOTICE | 
THE TUCSON GAS, ELECTRIC 
LIGHT AND POWER COMPANY 
A quarterly dividend of twenty-six cents 
per share has been declared on -:the 
common stock of the company, payable 
December 22, 1954 to stockholders of 
record at the close of business on Decem- 
ber 3, 1954. — will be mailed. 


. L. Clawson, Treasurer 


Ralph B. Brundrett 


Treasurer 
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Business Background 





Record of W. R. Grace & Company kills some bugaboos 


and broadens interest of market in its common stock 





AINING FRIENDS — When 

the largely family-owned com- 
mon stock of W. R. Grace & Com- 
pany was initially listed on the New 
York Stock Exchange in February 
1953, investors appeared to be inter- 
ested but somewhat cautious. Never 
a company to do much blowing of its 
own horn, it was popularly considered 
as (1) a steamship company (2) a 
sugar and textile company (3) a 
trading company and (4) a company 
interested mainly in South America. 
All of these things suggested subjects 
to which investors were slightly al- 
lergic. All were true in some meas- 
ure, but only in measure. When, 
gradually, the Grace picture was put 
in focus, the number of its stock- 
holders increased from less than a 
thousand to today’s total of more than 
5,000, including a number of institu- 
tional investors which in_ recent 
months have sent investment scouts 
winging over the wide area served by 
Grace. These scouts, a sampling in- 
dicates# liked what they saw. 


Scope and Policy—The company 
is a closely-knit industrial system, 
and has achieved diversification to a 
marked degree, the parent listed com- 
pany managing sixty companies en- 
gaged in turn in a wide variety of 
undertakings. These include such 
fields as ocean shipping, merchandis- 
‘ing, paper making, paint manufactur- 
ing, banking, air transportation, out- 
door advertising, sugar refining and 
textile manufacturing (FW, May 27, 
1953). And for 60 years it has been 
a manufacturer of chemicals, a field 
into which it has expanded rapidly in 
recent months. The entire complex 
can be measured in terms of gross 
fixed assets; $78 million are in do- 
mestic enterprises of the United 
States, $60 million in Latin America 
and $44 million are in shipping. 


Case History—Grace is the “great 
pioneer and innovator’ in Latin 
America, assert Eugene W. Burgess 


By Frank H. McConnell- 








Seasoned Wilson 


Dynamic Grace 


and Frederick H. Harbison, joint aw 
thors of “The Case Study of Casa 
Grace in Peru,” a painstaking in-the 
field research job done for the Na: 
tional Planning Association which is 
conducting a series of studies of 
“United States Business Performance 
Abroad.” The Burgess-Harbison un 
dertaking reveals how Grace function) 
in one country, and this operation is 
typical of activities elsewhere. 
Perhaps the key to Grace’s succes 
in getting along well with the peoples 
of many nations in which some other 
enterprises have failed is to be found 
in the Burgess-Harbison observation 
that follows: “The emphasis on the 
integration of Peruvians into the 
management of the enterprise; the 
deliberate policy of seeking to ass0- 
ciate in partnership with local capi 
tal; the determination to stay out o 
internal politics, but to cooperate fully 
with governmental programs; the 
sympathy for local customs coupled 
with assistance in the social progress 
of employes; the rational use of the 
profit motive as a yardstick for at: 
tion—all of these have been basi 
considerations over the hundred-yeaf 
history of Casa Grace in Peru.” This 
set of directions was given } 
WILLIAM RusseELt GRACE, the fout- 
der. It guides the present head of thé 
enterprise, J. PrTeR Grace, thé 
young grandson of W. R. Grace ani 
dynamo of today’s business. And the 
code is implemented of course }J 
care in selecting and training the met 


FINANCIAL WOR 
















on 


au 
~asa 
-the 


h is 


~ i] 
5 (Ol 







This 
by 
foun 
of the 

the 
e and 
id the 






and women who work in the organi- 
zation. Its officers are seasoned. 

Among the latter is a relative new- 
comer whose schooling had been 
gained in the workshops and offices 
of the General Electric Company, 
CHARLES E. WILSON, its former 
president. He illustrates his explana- 
tion of multiple profits as essential to 
Grace earnings by referring to the 
sugar enterprise at Paramonga, Peru. 
There, the sugar Grace refines is 
powered by a Grace hydro-electric 
installation; is packed in bags that 
Grace makes from waste bagasse, and 
is hauled to market in fleets of Grace- 
owned trucks. This example can be 
extended. From multiple handling is 
gained more than one profit. 





Banking a la Carte—To increase 
its business and prestige, Franklin 
National Bank is financing the Gour- 
met’s Guest Club. This is a ritzy 
restaurant charge account service 
sponsored by Gourmet Magazine for 
such places throughout the nation as 
Manhattan’s Chambord and Colony. 
The club’s members simply show the 
membership card and sign the dinner 
bill. The restaurant (and more than. 
500 belong to the Club) then for- 
wards a draft for the amount of the 
bill to the bank, receives immediate 
credit in its checking account for the 
amount less a 6 per cent service fee. 
The individual diner is billed monthly 
by Franklin National. For the indi- 
vidual the plan has convenience and 
snob appeal; for the bank, prestige, 
the service fee on an average check of 
$18, and more than 500 new checking 
accounts. 





More for Taxes—Although liquor 
consumption fell 3.4 per cent in the 
first eight months of the year, Hiram 
Walker-Gooderham & Worts Lim- 
ited reported better sales and earn- 
ings in the fiscal year ended August 
31. Sales of $339.2 million bettered 
last year’s $337.3 million for the sec- 
ond highest volume in the company’s 
bistory. Earnings showed a gain of 
6 per cent over 1953’s $6.62 a share 
to $7.02 a share. Although the news 
was good, President Howard Walton 
quickly reminded stockholders “the 
company paid excise taxes and im- 
port duties last year amounting to 
more than ten times the net profit. 
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MANUFACTURERS OF 


RELIABLE ELECTRICAL AND 
ELECTRONIC COMPONENTS 


Sprague manufactures a diversified line of 


' paper, electrolytic, mica, ceramic, and plastic 


film capacitors for use in the electronic, elec- 
trical, and automotive industries. Sprague also 
manufactures printed circuits, radar pulse-form- 
ing networks, radio interference suppression 
filters, borocarbon resistors, wirewound pre- 
cision resistors, and power-type wirewound re- 
sistors. It is the only producer of ceramic-coated 
high temperature magnet wire, which has wide 
military applications. It is half owner of the 
Ferroxcube Corporation of America, a leading 
producer of magnetic ceramic materials for tele- 
vision and military electronics. 

Sprague maintains one of the largest and 
most complete Research and Development lab- 
oratories in the electronic components field. 
Some 175 people are employed in the develop- 
ment of new components, dielectric materials, 
and related apparatus. 


SPRAGUE ELECTRIC COMPANY 


NORTH ADAMS « MASSACHUSETTS 











For every dollar of net income in its 


last fiscal year Hiram Walker paid 
$10.37 in excise taxes and import 
duties.” 





Rubber Roads — The Natural 
Rubber Bureau has obtained some 
satisfying results from a survey con- 
ducted of highway officials and 
engineers throughout the country. 
This information, while not yet ac- 
cepted as conclusive, tends to bear 


-out the Bureau’s belief that rubber 


roads “bleed” less in summer, crack 
less in winter and better withstand 
traffic shock. “Every day we are 
coming closer to the time,” reported 
Harry K. FisHer, Road Consultant 
to the Bureau, “when results should 
prove that the small amount of rubber 
powder introduced into the asphalt 
mix—from 1.5 per cent to four per 
cent—adds longevity and less-repair 
factors that will more than make up 
for the added original cost.” 








4 Heavier weight and greater horse- 
power than any machine of 
comparable capacity— 

‘ Mm Clark Torque Converter and 
Power-Shift Transmission for 
fast, easy operation 

4» Power Train—engine to tires— 
designed and built by CLARK 
—No wonder the MICHIGAN 
Tractor Shovel will out-perform 
any machine of ifs kind and size. 


CLARK 


EQUIPMENT 


A LEADERSHIP NAME IN 
POWER TRANSMISSION ENGINEERING 


CLARK EQUIPMENT COMPANY 
BUCHANAN, MICHIGAN 
Benton Harbor, Battle Creek, Jackson, Michigan 


PRODUCTS OF CLARK: transmissions @ driving 
and steering axles @ axle housings ©@ tractor 
drives @ lift trucks @ towing tractors @ Ross 
Carries © POWRWORKER hand trucks © 
excavator cranes @ tractor shovels @ electric 
steel castings @ gears and forgings. 
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Street News 





Commercial banks and investment bankers show restraint in 


controversy over broadening former's underwriting powers 


Fareed commercial banks and 
investment bankers will lock 
horns in the tontroversy over re- 
storing to the former the right to 
act as underwriters of bond issues 
secured solely by non-tax revenues. 
The nearest they have come to open 
conflict on the subject was at the 
forty-third annual convention of the 
Investment Bankers Association in 
Hollywood, Fla., last week, but even 
then restraint was exercised. Most 
of the commercial banks which do a 
large-scale business of underwriting 
direct-obligation municipal bonds are 
members of the I. B. A. Some have 
been members from the beginning. 
Others joined when the Banking Acts 
of 1933 and 1935 outlawed their in- 
vestment affiliates. The I. B. A. is 
too recently out of the political woods 
to take the risk of internal strife. 








WHAT WE WILL DO FOR YOU 
WHEN YOU SUBSCRIBE FOR PERSONAL SUPERVISORY INVESTMENT SERVICE 








(1!) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 


(2) Analyze the portfolio already established; 


(3) Tell you how to recast it so as to bring 
it into line with current business and 
investment prospects, and in accord with 
your objectives; 


(4) Advise you, if your resources are entirely 
in cash, how to inaugurate your program; 


(5) Tell you instantly when each new step is 
necessary; 


(6) Keep a record of every transaction you 
make, and an accurate transcript of your 
investment position; 


(7) Furnish monthly comment on your invest- 
ment program; 


(8) Provide full consultation privileges, in 
person, by mail, or by wire, regarding 
any investment problem. 


Mail us a list of your securities and let us explain how our Personalized Supervisory 


Service will point the way to better investment results. 


The fee is surprisingly moderate. 


YOU INCUR NO OBLIGATION 
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But the additional scope the banks 
are seeking is so valuable that the 
battle will be joined in due time. 
Commercial banks did not put up a 
fight two decades ago when Con- 
gressional committees were framing 
legislation to restrict their underwrit- 
ing powers to the direct obligations 
of states and municipalities. They 
might have adopted a different atti- 
tude if they could have foreseen the 
universal adoption of the “authority” 
system of financing billions of dollars 
worth of toll roads, bridges and like 
facilities with bonds secured solely by 
the revenues from such projects. 


Belatedly, the banks are now 
seeking a broadening of their un- 
derwriting powers to take in this vast 


field. They contend that when the 


restraining act was passed two 
decades ago Congress did not con- 
template that such a vast amount of 
public works would ever be carried 
out without the use of municipal and 
state credit. 

There are important investment 
bankers who are not opposed in prin- 
ciple to such a broadening of under- 
writing powers for the banks. But 
they fear that a Banking Act Amend- 
ment along these lines would be just 
an entering wedge for restoration of 
complete underwriting powers to the 
banks. It might be argued later that 
the system of competitive bidding for 
public utility and railroad bonds, with 
the avowed purpose of giving the bor- 
rower full value, goes only part of the 
way when competition is restricted to 
non-bank underwriters. 


Speaking of I. B. A. conventions, 
this is the eighth consecutive affair 
to be held at the Florida resort. By 
custom, these conventions have now 
taken on the aspect of winter vaca- 
tions—breathing spells in the year- 
‘round grind of securities distribu- 
tions. The business of the conven- 


tion was, of course, as seriously con- 
FINANCIAL WORLD 
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ducted as if the scene had been set in 


some northern city. 


William A. Lyon will continue 
as the New York State Superinten- 
dent of Banks for less than a month, 
but upon his retirement he will leave 
behind an important piece of unfin- 
ished business which the department 
must either discard as representing 
one man’s opinion or press to com- 
pletion. That is the question of adopt- 
ing preferred stock as a medium for 
supplying bank capital in normal 
times. Use of senior shares in the 
financial structure of banks is gener- 
ally associated with rescue operations. 
It came into vogue soon after the 
“bank holiday” of the early 1930s 
when, in order to get a multitude of 
banks back on their feet, they were 
given transfusions of new capital in 
two forms—preferred stock and 
notes. These securities were pur- 
chased by the Reconstruction Finance 
Corporation. 

Because the capital so obtained 
originated in times of stress, a certain 
stigma attached to the continuance of 
preferred stock and notes in the capi- 
tal structures. Banks retired these 
securities as soon as possible. Only 
afew remain. Banks are again in a 
position where they need additional 
capital; this time not as a matter of 
averting difficulty but rather of put- 
ting the banks in a position to keep 
up with the growing economy of the 
country as a whole and their com- 
munities in particular. 

Mr. Lyon leaves the thought with 
the banking community that pre- 
ferred stock can be made to serve a 
normal function in bank financing. 
The old stigma is forgotten. Intro- 
duction of new capital throughout the 
nation’s banking system in a time of 
prosperity, most banking authorities 
maintain, is just as vital as in a pe- 
riod of recession or even depression. 
In a “prosperity emergency” a me- 
dium of financing such as preferred 
stock gains dignity by usage. 


**Dixon-Yates”’ 


—— 





Continued from page 4 


resources, the four-states served by 
the Southern system have been grow- 
ing faster than the country generally 
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and the South as a whole. Alabama, 
for example, has an estimated 66 bil- 
lion tons of coai reserves. Deposits of 
marble and ceramic clays, granite and 
limestone abound in Georgia, which 
is also the nation’s leading peanut 
producer. Mississippi leads in hard- 
wood lumber and is first in tung nut 
production and second in cotton. And 
northwest Florida has an abundant 
growth oi slash pine. 

Many new industrial plants have 
been established in Southern’s service 
area in recent years, as a result of 
these and other factors. But notwith- 
standing large increases in industtial 
power sales, the proportion of system 


revenues derived from this seurce has 
dropped from 40 per cent in 1942 to 
little more than 30 per cent in 1953; 
residential revenues, which made up 
one-fourth of total revenues in 1942, 
accounted for 34 per cent in 1953. 
Also important is the fact that South- 
ern Company has undergone a transi- 
tion from a system heavily dependent 
on hydro-power to one which by the 
end of 1955 will be three-fourths 
steam and only one-fourth hydro. 
This naturally reduces the effect of 
variations in water conditions on 
operating expenses and earnings. 
Both Middle South Utilities and 
Southern Company, on the basis of 

















other stock groups? 


WHAT'S AHEAD IN ‘99 
for STOCKS and BUSINESS? 


S another big market advance ahead? Or should profits 
be accepted early in 1955? Will business activity be 
higher or lower next year? What’s ahead for Building, 
Autos, Steel, TV, Rails, Aircraft, Airlines, Utilities, and 


Get dependable answers to these and other timely 
questions in UNITED’S 12-page Outlook Report for 
1955 — just off the press. Also Staff selection of the most 
promising stocks for profit in the new year. 








20 STOCKS TO BUY FOR 1955 
10 Attractive for Appreciation 


These are potential market leaders — selected from hundreds 
of issues analyzed by our Staff as most promising for appreciation 
in 1955. Included are bargains in “corner-turning” industries, 
and some interesting special situations for capital gain. 


10 Stocks for Growth and Liberal Income | 


This selection includes five ably-managed, vigorous companies 
with new products and processes, with broad fields for further 
expansion. Also five good quality stocks with long earnings and 
dividend records, yielding up to 6%. 


‘| Besure to read this 20-Stock Report 
before making your plans for 1955 
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are backed by 34 | ~ 
years’ experience in 
counselling investors. 
They are used by more 
investors than any 

other advisory service. | 


ACT NOW! mai 





Yours with Monthi Trial § 
This Annual Forecast, with 20 stocks for 1955, and the 


next 4 weekly UNITED Reports, sent by air mail for only 
This introductory offer open only to new readers. 


UNITED Keports FC" °° & + & &« 


| NGME 2... c cece cece ccc cecceeeececceees 


i UNITED BUSINESS SERVIC 


coupon with only $1. | 210 NEWBURY STREET 


UNITED 
SERVICE 





BOSTON 16, ‘MASS. 















































This announcement appears as a matter of record only. Private placement of 
these securities with institutional investors was negotiated by the undersigned. 


NEW ISSUE 





50,000 Shares 
FOREMOST DAIRIES, INC. 


$4.50 Preferred Stock 


($100 Par Value) 


Price $100 per Share 


and accrued dividends 


Allen & Company Salomon Bros. & Hutzler 


November 29, 1954 
































The Comptroller of the State of New York 


‘as agent of the New York State Thruway Authority 
will sell at his office at Albany, New York, on 
(December 7, 1954, at 10:00 o’clock A. M. , 


$50,000,000 
‘New York State Thruway Authority 


General Revenue Bonds, Series B 


Dated July 1, 1954. $12,500,000 General Revenue Bonds, Series B, 
due serially in various amounts from 1964 to 1979, both inclusive, 
and $37,500,000 General Revenue Bonds, Series B, due July 1, 1994. 

The Bonds will be subject to redemption by the Authority, prior 
to their respective maturities, as a whole or in part at any time on 
and after July 1, 1960, upon certain terms and conditions, including 
specified redemption prices. 

Principal and semi-annual interest, January 1 and July 1, payable 
at Bank of the Manhattan Company, New York City. 

Act and resolutions authorizing the bonds, Official Statement and 
forms of opinions will be furnished upon application to Bank of the 
Manhattan Company, Trustee, 40 Wall Street, New York, N. Y. 


J. RAYMOND McGOVERN, State Comptroller, Albany 1, N. Y. 
Dated: November 30, 1954 





their past records and future pros. 
pects, are worthwhile commitments 


for the average investor. Middle 
South currently sells around 31 or 
13.8 times latest earnings to yield 48 
per cent from the $1.50 annual divi- 
dend; this rate, incidentally, was es- 
tablished last August when payments 
were raised from 35 to 37% cents 
quarterly. Southern Company, selling 
fractionally above 17, is presently 
quoted at 13 times latest earnings to 
yield 4.7 per cent from the 80-cent 
annual rate that has been in effect for 
the past several years. 


Electronics Business 





Continued from page 3 


Government purchases contributed 
over $2.5 billion of this. Most of the 
total in this category was accounted 
for by military items, notably radar 
and other electronic devices for use 
in aircraft, although guided missiles 
and computers are growing in impor- 
tance. While the Government share of 
the electronics market may shrink 
over coming years from the 1953 lev- 
el of nearly 30 per cent to less than 
25 per cent, it will at least be main- 
tained on a dollar basis and is very 
likely to increase as the growing com- 
plexity of military equipment requires 
additional reliance on automatic rath- 
er than human control. 

Television is the branch of elec- 
tronics which the general public 
knows best. Its future potentialities 
are undoubtedly substantial, but tem- 
porarily it is suffering from subnor- 
mal profit margins and it must over- 
come two obstacles before attaining 
the stature which is expected of it. 
One of these is the problem posed by 
color television. Technical difficulties 
in this field have been pretty well 
ironed out, but an economic road- 
block remains. 

Although unit sales of monochrome 
sets have been stimulated by price 
reductions this year, people are re- 
luctant to buy the more expensive 
models at a time when color sets ap- 
pear to be just around the cornet. 
This problem, however, is relatively 
minor. The principal difficulty is the 
fact that color sets are currently 
priced around $900. This is too high 
to attract purchasers in large volume, 





but it cannot be significantly reduced 
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ntil large volume production is 
rchieved. Just who will square this 
cious circle, and by what means, is 
jot yet apparent, but many other in- 
justries have met and surmounted 
he same problem and there is little 
doubt that television producers can do 
o eventually. 

The other obstacle is also a vicious 
ircle, and a somewhat more compli- 
ated one. Until the FCC completed 
its study of available frequencies in 
1952 all TV sets and TV broadcast- 
ing stations operated in the VHF 
band of the frequency spectrum, 
vhich had room for only 12 channels. 
In April 1952 the FCC opened up the 
JHF band, with 70 channels, but 
most existing sets will not receive 
roadcasts on these frequencies; 
herefore advertisers are not anxious 
o sponsor them; therefore broadcast- 
ers have been slow in building UHF 
stations; therefore set buyers have 
little incentive to demand UHF tun- 
ers (which cost extra) and those in 
areas served by only one or two sta- 
ions, or none at all, have little incen- 
ive to buy any set. In the first nine 
months of 1954, only 19% per cent 
f the TV sets made were equipped 
to receive UHF transmissions. Color 
ets, which will include UHF as 
standard equipment, will eventually 
solve this problem. 

Probably the brightest prospects in 
he entire electronics field are those 
stemming from industrial use. Mech- 

nization, which essentially involves 
substituting machinery for human 
muscle, is an old story; it is now 
being pushed a step further by 
substituting machinery—largely elec- 
tronic—for the human brain. This 
process has acquired the somewhat 
nore high-sounding title of automa- 
ion, and appears to possess almost 
imitless possibilities. It would be 
quite impossible to list all the current 
ppplications of electronics in this field, 
pnd there is no doubt that new ones 
vill be developed at a fast clip. 

Electronic computers have invaded 
he office and the laboratory, and 
Promise to revolutionize them to al- 
nost as great a degree as other elec- 
tonic devices will change the factory. 

urrent work along these lines has 
barely scratched the surface. And 

here is every prospect that new de- 
elopments in many branches of elec- 
tonics will uncover new fields for ex- 
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The Way of | . 
YOUR STOCKS IN 1955 


Wee do Value Line analysts foresee for important industries in 1955? 
_ Which industries and which stocks are found to be the best holdings for 
maximum income, profit, safety, long-term growth? 55 industries and 613 stocks 
are under constant study by Value Line research teams to help you choose your 
own investments wisely. 


OILS— Value Line specialists study the Oil industry, reach significant 
conclusions about crude oil prices, refiners, margins, prospects for each 
of 32 leading oil companies, and disclose some of the few still interesting 
profit-making opportunities for investors. 


STEELS— Other Value Line teams examine Steels, project operating 
rates for each company, estimate earnings and dividends and normal 
prices for each stock. Investors can quickly see which are too high 
and which too low relative to the earnings and dividends in sight. 


AUTOS— Another group of analysts estimate 1955 automobile produc- 
tion (at less than 5 million cars—a 10% decline from 1954), appraise 
the competitive position of each manufacturer, show which auto stocks 
are in a buying zone, which to avoid. 


TOBACCOS— Value Line analysts cut through the rumors about 
cigarette stocks—to appraise long-term dividend-paying ability, reach 
specific conclusions of vital importance to investors. 


ELECTRONICS—tThese research teams analyze the impact of new 
electronic devices on probable future earnings of electrical equipment, 
TV, and office equipment manufacturers. They project normal prices for 
each stock, based on estimated 1955 earnings and dividends. 


The results of this research will guide you to safer and more profitable investing 
in 1955. The Value Line Ratings & Reports bring you a full-page analysis of each 
stock, including the four essential measurements provided only in the Value Line 
Survey and a specific recommendation as to whether the stock is in a buy, hold, 
or sell zone. 


SPECIAL: Under this Special Introductory Offer, you are invited to receive 
in the next four weeks new reports on over 200 stocks and 14 industries, 
including Metals, Papers, Tobaccos, Office Equipments, Food Processing and 
many others. In addition, as a bonus at no extra charge, the timely current 


edition analyzing 40 leading Steel and Electrical Equipment Stocks. Among 
the Ratings & Reports you will receive are: 

General Electric American Tobacco Kennecott Copper Republic Steel 
Westinghouse Elec. Reynolds Tobacco Int’l. Business Mach. Jones & Laughlin 
Radio Corp. of Amer. internat’l. Paper Remington R. Armco 

Int’l. Telephone St. Regis Paper U. S. Steel Aluminum Co. 
Sperry Amer. Smelting Bethlehem Steel and 1 


$5 INTRODUCTORY OFFER* 

Includes 4 weekly editions of Ratings & Reports—covering 200 stocks and 14 
industries. It includes also a Special Situation Recommendation, Supervised 
Account Report, 2 Fortnightly Letters and 4 Weekly Supplements. (Annual sub- 
scription $120.) *New Subscribers only. 


Plus the 48-Page Steel and Electronic Issue at No Extra Charge. 


Name 


meee. eee. Stings ec lisce ls, 


The Value Line Survey is now used by over 12,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-15 


The VALUE LINE Investment Survey 
Published by ARNOLD BERNHARD & CO., Inc. 
The Value Line Survey Building 
5 East 44th Street, New York 17, N. Y. 















































ploitation, some of which may dwarf science that it is impossible even to 
those now existing. Solid-state elec- 
tronics, for instance, is so new a 


guess the possible implications 
further discoveries. 
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BULL MARKET 
TO GO ON 


.. . With Normal Corrections? 


FORBES analysts predict what’s ahead; 
reveal stocks still offering large profits. 


12 Stocks For 10-Year 
Highway Boom 


Noted FORBES market adviser explains why 
huge 10 year boom in highway construction and 
kindred projects is inevitable; recommends 12 
road-building stocks to buy now. He also uncovers 
undervalued steel for high yield plus big advance, 
20 stocks vulnerable to selling pressure from tax 
loss sales; favors 7 special situations. 


Goodman’s 25 Favorites 


Goodman sees “extremely promising” future for 
big overlooked industry; selects 5 of its stocks— 
2 very low priced. Also reveals 20 other good 
purchases now; warns against airplane mfg. and 
certain chemical issues. 


Lurie analyzes position of Chrysler, U. S. Steel, 
Whirlpool Mfg., Armstrong Cork. Biel finds 3 
stocks starting sharp come-backs which promise 
substantial capital gains. 

To acquaint you with FORBES and its financial 
and business studies by seasoned authorities, we 
offer ALL of the above FREE with your 
FORBES subscription fer a full year (24) issues 
for only $5. Send no money now, pay later when 
billed. Or get 6 extra issues Service FREE (30 
for the price of 24) by sending $5 now. Money- 
back guarantee. Address Dept. V-81. - 


FORBES 


80 Fifth Avenue, New York 11, 


FIRST IN 
FINANCE 


N. Y. 





Also . . . inside story of Scott Paper’s big 
coups and investment rating of 8 big _paper- 
makers; what’s ahead for steels? N. Y. Cen- 
tral’s come-back . . . movie stocks beckon in- 
vestors again. Other exclusives. Mutual Fund 
developments, etc. 
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ROBERTSHAW - FULTON 
CONTROLS COMPANY 


Greensburg, Pa. 








PREFERRED STOCK 


A regular quarterly divi- 
dend of $0.34375 per 
share has been declared 
on the $25.00 par value 
5% per cent Cumulative 
Convertible Preferred 
Stock, payable Decem- 
ber 20, 1954 to stock- 
bolders of record at the 
close of business Decem- 
ber 10, 1954. 


COMMON STOCK 


A regular quarterly dividend of 37\4c per 
share has been declared on the Common Stock 
payable December 20, 1954 to stockholders 
of record at the close of business December 
10,1954. The transfer books will not be closed. 


WALTER H. STEFFLER 
Secretary & Treasurer 





November 23, 1954 











GOING ON VACATION? | 
Don't rely upon the Post Office to 
forward your copies of FINANCIAL 
WORLD. Notify us two weeks in ad- 


vance, giving old and new addresses. 














CORPORATE EARNINGS 


EARNED PER SHARE 
ON COMMON STOCK: — 1954 1953 


9 Months to October 31 





pen at rm, 55. ooh nh $1.26 $1.33 
peotme COPe. 2.5 ..-..... 0.61 0.40 
Montgomery Ward....... 3.08 3.82 
Stix, Baer & Fuller....... 1.23 1.18 

6 Months to October 31 
Cosden Petroleum ....... 67 1.37 
Kimberly-Clark ......... 1.35 1.07 
Peabody Coal . eis. .cis. D0.24 D0.99 
| he ee errr 1.00 0.83 
Baler AGO 5s ds cas 0.61 1.40 
Truax-Traer Coal ....... 0.51 0.84 
U. S: Phpwoed.cs.: 1.62 1.59 

3 Months to October 31 
Diana Stores «62.5. s.<.' 0.25 0.35 
Froedtert Corp........... 0.39 0.42 
Northrop Aircraft ....... 72.02 - $0.37 
Smith-Douglass Co. ..... 0.22 0.34 
United Electric Coal...... 0.26 0.54 
Waukesha Motor ........ 0.43 0.40 


12 Months to September 30 


American Water Works... 1.03 1.14 
Black & Decker.......... 6.66 6.49 
Calparmia: Toke ac. ici s i's 1.84 1.55 
Capitol Records ......... 1.53 1.47 
Repten Corp. ....4.45...- 0.35 0.28 
SOU SEED g cence cues cs 0.44 0.88 
fe Pe Pee 4.53 3.55 
Michigan Sugar ......... D0.01 0.12 
National Airlines ........ 4.29 4.08 
Rhinelander Paper ....... 2.61 2.31 
Standard-Coosa-Thatcher . 1.10 2.28 
SOCRGERC.. 6 diecivwsss 1.50 3.07 
Viking Pump. .i.s.i.si.- 1.90 1.24 
Wemereen Ue. ccacicdoass 1.90 2.26 

9 Months to September 30 
Admiral Corp. ..........- 1.86 2.78 
Aluminum Co. (Can.).... *1.96 *2.40 
American Electronics .... 0.40 0.29 
Amer. Export Lines...... D0.14 2.68 
American Factors........ 1.64 1.65 
American Phenolic ...... 1.03 1.79 
A. P. W. Products....... D0.11 D0.52 
Arkansas Fuel Oil........ 1.52 1.07 
Benehicial Loan: 1.66... c0-s *- 2.89 2.93 
Birdsboro Steel Foundry.. 0.85 1.16 
Book-of-the-Month....... 0.29 0.75 
| ee 2.47 2.44 
Bunker Hill & Sullivan... 0.97 0.65 
Circle Wire & Cable...... 1.00 2.10 
Goca-Goela: Co:... chiden 5 s- 4.96 5.39 
Goea-Gola: Int’) 3505 32; 22.30 22.19 
Consol. Coppermines...... 1.01 1.45 
Cooper Tire & Rubber.... 0.39 2.65 
Empire Millwork ........ 0.13 0.75 
Fawick Corp. ......-.;. 0.46 10.08 
Peern: Foods .csdsscs css: 0.46 0.35 
Ferry Cap & Set Screw... D0.56 1.43 
Food Machinery & Chem. 2.91 2.78 
Gaylord Container ....... 1.93 2.10 
General Dynamics ....... 6.17 4.46 
Great Northern Paper.... 2.78 3.44 
Greyhound Corp. ........ 1.10 1.04 
Hackensack Water ...... 2.90 2.64 
Hercules Motors ........ D0.60 0.43 
Hollander (A.) & Son... D1.27 D0.37 
Indiana Gas & Chem...... 2.25 4.15 
Johnson & Johnson....... 3.63 3.49 
Kansas-Neb. Natural Gas. 0.71 1.35 
Knott Hotels .. ove .00: Lit7 


Louisiana Land & Explor.. 
Marmon- Herrington 
Midwest Oil 
Mohawk Carpet Mills.... 
National Container....... 
National Tile & Mfg...... 


Continued on page 29 
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LONG ISLAND LIGHTING COMPANY 
QUARTERLY DIVIDEND 


PREFERRED STOCK 


The Board of Directors has de- 
clared the following quarterly 
dividends payable January 1, 
1955 to holders of Preferred Stock 
of record at the close of business 
December 10, 1954: 

Per Share 


Series 


Series B, 5% $1.25 
Series D, 4.25% $1.0625 
Series E, 4.35% $1.0875 
VINCENT T. MILES 
Treasurer 


November 26, 1954 
















































Burroughs 


220TH 
CONSECUTIVE CasH DiIvIDEND 


A dividend of twenty-five cents 
($.25) a share has been declared 
upon the stock of BuRROUGHs 
CorporaTION, payable Jan. 20, 
1955, to shareholders of record 
at the close of business Dec. 17, 
1954. 
SHELDON F. HA tt, 
Vice President and Secretary 


Detroit, Michigan, 


_ Nov. 29, 1954 
































TISHMAN REALTY & 
CONSTRUCTION CO. Inc. 


DIVIDEND NOTICE 


The Board of Directors de- 
clared a regular quarterly divi- 
dend of thirty-five cents (35¢) 
per share on the Common 
Stock and a regular quarterly 
dividend of twenty-five cents 
(25¢) per share on the Pre- 
ferred Stock of this corpora- 
tion, both payable December 
24, 1954, to stockholders of 
record at the close of business 
December 14, 1954. 


NORMAN TISHMAN, President 
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ORPORATE EARNINGS 


Concluded from page 28 


SARNED PER SHARE 
ON COMMON STOCK: 1954 1953 


9 Months to September 30 
Noranda Mines .......... *$3.05  *$4.21 
North Amer. Refractories. 1.33 3.25 
North Cent. Texas Oil... 1.22 1.12 
Pacific Tin Consol........ 0.58 0.73 
Penn-Texas Corp......... 0.78 1.53 
ee pee 4.44 3.74 
eee Se a al. 0.53 4.29 
Plomib BOG). «205..8 ka. 0.88 1.39 
Powdrell & Alexander... D1.43 D0.72 
Publicker Industries ..... D0.68 0.58 
Railway Equip. & Realty. D0.10 D0.28 
Raybestos-Manhattan .... 2.65 3.83 
Reliance TOME: os. 5 J.3 56 0.22 1.01 
Rosefield Packing........ 2.20 0.94 
St. Creme Pee. Asi. ccs 8.90 6.65 
Seatrain Lines ........... 0.78 0.97 
Seiberling Rubber........ 0.19 1.54 





Servomechanisms, Inc. ... 0.53 0.36 
Southern Production ..... 1.88 1.63 
Southland Royalty ....... 2.77 2.59 
Standard Fruit & S.S..... 8.47 6.88 
Telephone Bond & Share.. 1.18 1.52 
Tennessee Corp. ......... 2.73 1.67 
Texas Gas Transmission. . 1.16 1.19 
Texas Instruments ....... 0.27 0.35 
Tide Water Assoc. Oil.... 2.01 2.10 
Transcon ANOS en Vb os 1.28 0.60 
Twin City Rapid Transit D3.58 D0.97 


Union Asbestos & Rubber. 0.48 0.31 




















United Carbon .......... 2.48 2.40 
UD. S. Bees «0 Likert 3.31 2.89 
MD. 5. RO canes aldh ws es 2.39 3.85 
Universal-Cyclops Steel .. 3.11 4.91 
Vulcan Detinning ........ 1.12 1.61 
Whirlpool Corp. ......... 4.12 2.54 
6 Months to September 30 

American Stores ........ 2.53 2.62 
Bulova Watch .......... 2.63 2.92 
Davega Stores .......... D1.01 D0.51 
Douglas Oil of Cal........ 0.11 0.25 
First National Stores..... 2.42 2.07 
Phillips Packing ........ D0.03 0.27 
3 Months to September 30 

Beckman Instruments .... 0.27 0.21 
Se eee Os yee 0.10 0.08 
Franklin Stores ......... 0.22 0.36 
Kayser (Julius)......... D0.38 0.06 
Monroe Auto Equipment.. D0.09 0.11 
Starrett (i. SP... 646: D0.07 1.56 
hee at ne OP 0.59 1.48 
Vick Chemical........... 1.73 1.37 
36 Weeks to September 5 

Eastman Kodak ......... 2.68 2.00 
‘a 12 Months to August 31 
Capital City Products..... 2.95 2.57 
Consolidated Textile ..... D0.37 0.95 
Corby (H.) Distillery.... *1.58  *1.34 
Fedders-Quigan ......... 0.61  . 1.20 
"tee 0.94 0.95 
Murray Corp. of Amer... 5.59 3.90 
Schenley Industries ...... 0.87 1.53 
Sherwin-Williams (Can.) *5.25 *4.24 
Southwestern Investment 2.20 1.98 
Spencer Kellogg......... 2.15 O11 
United Specialties ....... 0.42 2.94 
oudall Industries ...... 1.06 2.11 
12 Months to July 31 

Buffalo-Eclipse .......... 1.76 61 
Maple Leaf Milling....... *1.25 *1.23 
Norris-Thermador ....... 4.09 3.51 
Rickel (H. MEPs ikidecinde: 0.36 0.15 
Stouffer Corp. ........... 2.29 1.84 
. Yellow ee 0.67 1.41 





.*Ca adi + : P 
in ae guer: tAdjusted for 2-for-1 split 


‘<eeen 


DECEMBER 8, 1954 














ORCHIDS 
For Xmas Parties & Gifts 


WE SUGGEST 
FRESH CUT 
ORCHID CORSAGES 


Direct from Our Greenhouses to You 


$3.00 & $4.00 each 


Delivery Free on Orders of 10 or More 


PATTERSON ORCHIDS 


Box 8 Bergenfield, N. J. 









9 B'WAY,W.Y.6 


ERNST I. CAHN 60 9.0531 























SPECIAL SITUATIONS FOR 


EXTRAORDINARY 
CAPITAL GAIN! 


You are invited to join a small group of investors now profiting from THE OVER- 
THE-COUNTER SPECIAL SITUATIONS SERVICE, designed expressly for 
capital appreciation. 

This unique service—whose subscription list is limited to 2,000—selects and 
recommends unusual Over-the-Counter stocks that are candidates for extraordinary 
capital gain over a period of time. Once a Special Situation has been recom- 
mended, continuous year ’round supervision is maintained. 


INVESTORS IN CAPITAL GROWTH WILL NOTE THAT: 

> All 88 Special Situations recommended to date have resulted in 
total profits of 688.1 points against total loss of only 56.6 points. 
Total profits were more than 12 times the losses. 

> Of the 27 Specials recommended in the past 12 months, 26 made 
gains—as high as 206%. None went down. 

> A typical example of an Over-the-Counter Special Situation is 
National Co. recommended on June 21, 1954 at 836. Since recom- 
mendation, this stock has appreciated 52%. 


SPECIAL OFFER: You are invited to accept a 3-month Introductory 
Subscription to THE OVER-THE-COUNTER SPECIAL SITUATIONS 
SERVICE. You would receive a Summary of all 88 Special Situations 
recommended to date, latest Supervisory Reviews and all 6 new recom- 
mendations during the 3-month period; in addition, at no extra 
charge, a complete binder containing original analyses of 36 selected 

Specials previously recommended, including 7 Especially Recom- 

mended for purchase now. 

Backed by The Value Line Research Organization—one of America’s largest 
investment research groups— THE OVER-THE-COUNTER SPECIAL SITUA- 
TIONS SERVICE searches out the special “work-out” values, abnormally high 
yields or unusually strong growth situations that offer possibility of extraordinary 
capital gain. To reduce risk to the minimum, the Service selects only securities 
that appear markedly undervalued relative to current or prospective earning power 
and dividend paying ability. These soundly managed and adequately financed 
companies, as they gain seasoning, can advance widely in price regardless of the 
trend of the general market. 

To take advantage of this offer, send $25 with your name and address to 
Dept. FW-14 or mail coupon below. 


OVER-THE-COUNTER 
SPECIAL bt, tte Sem 


| | 
| | 
SITUATIONS | ere rer, 
at once the complete binder with currently | 
| | 
| 
| 
| 


THE OVER-THE-COUNTER SPECIAL 
SITUATIONS SERVICE 


SERVICE recommended specials already filed. 


WN S02 dsb asVesceersevessseechesicies 
Published By | 

STEN a a's oe Zhe ok See ae RMR Ss ch ccd asee | 
ARNOLD BERNHARD & CO., INC. 

Git naveavees cua peer BU 502 sncas | 


5 East 44%h St., New York 17, N. Y. 


NOTE: If you would prefer to receive a short-term trial of one month including two 
previous recommendations, two mew recommendations, and all new supervisory 
reviews over the 4-week period, enclose $5 with your name and address. 

















DIVIDENDS DECLARED 





To receive a dividend, stock must be 
held on the ex-dividend date, normally 


three days before the record date. 





Hidrs. 
Pay- of 
Company able Record 
Abbott Laboratories...045c 1-3 12-8 
eer 30c 12-31 12-10 
Amer. Agricultural 
Cen oc... A Q75ce 12-21 12-7 
Amer. Bank Note....... 25c 41-3 12-6 
Amer. Chain & Cable..Q50c 12-15 12- 6 
ee ee E50c 12-15 12- 6 
Amer. Crystal Sugar..Q30c 1-3 12-9 
Amer. Home Products M20c 1-3 12-14 
American ice ......500% 50c 1-4 12-14 
Amer. Locomotive ..... 25c 1-1 12-9 
Amer. Mach. & Metals.Q25c 12-22 12- 8 
fe ee Pee ee Sp60c 12-22 12-8 
Amer. Natural Gas....Q50c 2-1 1-15 
Amer. Phenolic....... 12%c 1-28 1-14 
Amer. Republics ...04334c 1-1 12-14 
Amer. Safety Razor...12%c 1-3 12-17 
Amt, SOME .....265% Q60c 1-3 12-2 
Amer. Sugar Refining. ee 1- 3 12-13 
I cia lt ca ae a eee 1- 3 12-13 
Amer, Writ. Paper. dizie 12-27 12-13 
PR ee RE. 12-27 12-13 
Anchor Post Pod. .Q12 +m 12-22 12-10 
Anaconda Copper ...... 75c 12-23 12- 3 
Anaconda Wire & Cable.$1 12-14 12-2 
Andes Copper Mining....$1 12-17 12- 3 
Anderson-Prichard Oil Q40c 12-29 12-17 
Armstrong Cork ...... Y$1 12-23 12-9 
Arnold Constable ...Q12%c 12-15 12- 4 
Atch. Topeka & Santa 
Fe Railway ........ $1.25 3-2 1-28 
OE ive cen wakes oe E$2 1-7 12-10 
Automatic Canteen ...025c 1-2 12-15 
ree OE gic csenanad 50c 1-1 12-14 
Bell Tel. (Can.)..... *QO50c 1-15 12-15 
Dube: (8. G.) 55.0600 45c 12-15. 12- 4 
Book-of-the-Month ..... 20c 1-3 12-16 
DovGen Ce ieee 3 Y$1 12-20 12-7 
Brown-Forman Distl..Q20c 1-1 12-10 
Bucyrus-Erie ........ Y80c 12-20 12- 3 
Bullard Co. ............50e 12-28 12-7 
EN... deal iecaavon E50c 12-28 12-7 
Burroughs Corp. ....... 25c 1-20 12-17 
Bush Terminal Co....... 10c 1-17 12-31 
Calumet & Hecla...... Ql5ce 12-27 12-10 
Canadian Breweries*Q31%c 1-3 12-8 
Cannon Mills......... Q75c 1-3 12-7 
Carey, Baxter & 
ee ee Te Q20c 12-22 12-1 
| en ny ere E20c 12-22 12-1 
hayon Yarn 


NORTH AMERICAN 
RAYON CORPORATION 


The Board of Directors, on 
November 29,1954,declared a regular 
quarterly dividend of seventy-five 
cents (75¢) per share on the outstand- 
ing $3.00 Cumulative Preferred Stock, 
payable January 1, 1955, to holders 
of record at the close of business 


on December 15, 1954. 


HASTINGS W. BAKER, Secretary 


30 





Company 
Celanese Corp. Amer..12%c 


Central Maine Pwr....Q30c 
Cle Coseer <A. Sioa $1 
Chetite MG0me.. 6 nc iksne 25c 

ee ee ise 
Cluett, Peabody ....... Y$1 


Colorado Fuel & Iron. .35c 


Colorado & South. Ry....$1 
Consolidated Cigar ..... 30c 
CLT. Financial 0.0.4 Q50c 
Pe cui icnesn ane E25c 
CO Ee. 2 x cance 50c 
Crown Zellerbach ...... 50c 
Curtiss-Wright ...... Q25c 
Pe ees eee E20c 
DW. Cigars . ciiccuas Q20c 
Decca Records ..... Q17%c 
Deo Vildies . .<<issdeens E30c 
Delaware & Hudson...Q$1 
Det. Alum. & Brass...... 5c 
Dominion Steel & ; 
RE. 55.000 ee eee *Q25c 
= a ee 40c 
Puith ve «<i E40c 
Dunhill ot ee oe Q10c 
DB viewiekiie os Jape E20c 
Erie Railroad ...... Q37%ec 
Fawick Corp. ..50%65 64's 10c 
Food Fair Stores..... Q20c 
Gen Precision Equip... .60c 
Gleaner Harvester ..... 25c 


Globe-Union Inc....... Q30c 
Grand Rapids Varnish. .10c 
Great Lakes Paper....040c 
Greenfield Tap & Die.Q50c 
Greyhound Corp. ..... O25c 
— Aircraft... ss 
Se nscwas tics eee 

Harrisburg Steel . oem 
Hastings Mfg. ........ 7c 

Helme (Geo. W.)..... 040c 
Hercules Powder ...Y$1.35 
Holland Furnace ..... Q25c 
Household Finance ...Q30c 
Hubbell (Harvey) ....Q60c 


Inspiration Copper ....$1.50 
International Mining ...10c 
Interstate Dept. 

SOMES 4... «sateen Q62%c 
a See ee 40c 
Kidde (Walter) ...... Q25c 
Laclede Gas.......... Ol5c 
Lone Star Cement..... 040c 

TI | s:5 dns ediniese etal E60c 
Lowenstein (M.) & 

eee 27Yc 
McDonnell Aircraft ..Q25c 


McGraw-Hill Publish.. Q60c 
Do E60c 


Bienen Ga. .. .. scans Q25c 
Mierke & Co... . jc aa oi 
Midvale Co. ......... 
Middle South Util. Oire 
Middle States Pet....... 


Minne. & St. Louis Ry. “ee 


ree Ward PS opr 
Mullins Mfg. ......... 040c 
Murphy (G. C.)...... E50c 
National Acme ........ Y$1 
National Aviation ...... $5 
National Container ...Q15c 
ce EO pe ateece? 80c 
Nat'l Radiator ....... Q15c 
Nat’! Sugar Refining... .50c 
D ccuchecns» Cee E50c 
Newmont Mining..... Q50c 
Me ETT ETES ESSE feck 50c 


Pay- 
able 
12-23 
12-31 
12-17 
12-10 
12-10 
12-24 
1- 5 
12-30 
12-24 
1- 1 
12-22 
12-20 
1- 3 
12-23 
12-23 
12-24 
12-29 
12-20 
12-28 
12-29 


1-25 
12-21 
12-21 
12-20 
12-20 
12-15 
12-16 

1- 3 
12-15 
12-20 
12-10 
12-17 

1-10 
12-20 
12-31 
12-20 

1-10 

1- 5 
12-15 

1- 3 
12-21 
12-23 

1-15 
12-21 
12-21 
12-27 


1-14 
12-20 
12-31 

1- 3 
12-17 
12-17 


12-20 
1- 3 
12-21 
12-21 
12-22 
1- 3 
12-21 
1- 3 
12-24 
12-20 
1-15 
1-15 
1- 3 
12-18 
12-22 
12-22 
12-31 
12-20 
12-31 
1- 3 
12-15 
12-15 
1- 5 


Hidrs. 
f 


° 
Record 
12- 3 
12-10 
12- 3 
12- 3 
12- 3 
12-10 
12-13 
12- 9 
12-10 
12-10 
12-10 
12- 3 
12-10 
12- 7 
12- 7 
12-10 
12-14 
12-10 
12-13 
12-15 


12-22 
12- 7 
12- 7 
12-13 
12-13 
12- 3 
12-10 
12- 9 
12- 8 
12- 4 
12- 3 
12- 6 
12-15 
12-10 
12-13 
12-10 
12-30 
12-14 
12- 3 
12- 8 
12- 6 
12-10 
12-31 
12-10 
12- 3 
12-10 


12-23 
12-10 
12-15 
12-17 
12- 3 
12- 3 


12- 6 
12-17 
12- 9 
12- 9 
12- 6 
12-10 
12- 8 
12-10 
12- 9 
12-10 
12- 6 
12- 6 
12-15 
12- 3 
12- 7 
‘12-10 
11-19 
12- 1 
12-10 
12-15 
12- 7 
12- 1 
12- 1 








— 
Pay- 
Company able Reve 
Newport News Shipbuilding 
& Dry DOs: cecencs Y$2 12-23 12-1) 
— Bement-Pond Q50c 12-15 12-2 
jiimecver ake seat E$1 1-3 12-2 
Noseo Chemical ...... Q30c 12-20 12-13 
BD Asai dhces Scene E20c 12-20 12-13 
5p ides es cuca E25e 1-3 12-1 
Glitter Coreics .ca% 060883 ISe 1-3 12-1 
Penna, Glass Sand.....Q40c 1-1 12-1) 
Penna. Power & Lt...... 60c 1-3 12-1) 
Pepsi-Cola Co. ........ 25c 12-31 12-1) 
ay eee El5¢e 12-31 12-1) 
Phitieo 'Coaegi'.. . .h26 00 Q40c 12-13 12-4 
Phillips Screw ........ Q8c 12-15 12-6 
Potomac Elec. Pwr...Q25c 12-24 12-3 
Power Corp. Canada...*50c 12-31 12-6 
Pyle-National ........ 30c 1-4 12-3 
Raymond Concrete 
OE xvid oacdws vee tae E25e¢ 1-3 12-2) 
Robertshaw-Fulton .Q37 eee 12-20 12-10 
Rosson Carp. ......<0i- Sc 12-24 12-17 
Reberoid Co. ... 055. rin 12-15 12-3 
DN aN Sis ohaind owen E30c 12-15 12-3 
Ryerson & Haynes..Q12%c 12-20 12-10 
St. Joseph Lt. & Pwr...30c 12-23 12-7 
Scranton Electric..... Q25c 1- 3 12-10 
Seeman Bros. ........ 25c 12-15 12-3 
Shattuck (Frank G.)..Q10c 12-17 12-3 
OO si ceae ss cee see en El0c 12-17 12-3 
ES Beare pee Q50c 12-17 12-2 
Smith (A. O.) Corp....50e 2-2 1-3 
| eee ee 15c 12-21 12-7 
So. Car. El. & Gas....Q20c 1-1 12-10 
South Penn Oil....... Q50c 12-17 12-3 
PR Rr Sp25e 12-17 12-3 
So. Porto Rico Sugar...50ce 1-3 12-15 
meine Ge ss 5 aS 50c 12-31 12-14 
PES Tae eee E50c 12-31 12-14 
Stanley Works ..... Y$1.20 12-15 11-2 
meet €2.0S.3......5 <0 50c 12-23 12-10 
Stromberg-Carlson ..... 40c 12-31 12-15 
Thermoid Co. ........ Q10c 12-31 12-10 
Be wins do Ss El0c 12-31 12-10 
Tishman Realty ...... Q35c 12-24 12-14 
Todd Shipyards ........ $1 12-15 12-8 
Twentieth Century- 
MT FE 40c 12-24 12-10 
PS 6 os Ribiens cial El0c 12-24 12-10 
Union Pacific R.R..:Q$1.25 1-3 12-6 
D acahincecer wees E$2 1-3 12-6 
Universal Pictures Q25c 12-22 12-10 
RAR ae Eee | E25c 12-22 12-10 
be sper ay So 2-16 2-4 
pe ee El0c 12-21 12-10 
Vues Detinning ...... 25c 12-20 12-10 
Wesson Oil ............ 35¢ «(1-3 12-45 
Weyenberg Shoe .....050c 1-3 12-15 
Wheeling Steel ....... Q75< (1-3 12-3 
Zenith Radio .......... 50c 12-28 12-10 
Se .kvnsie eek Cine caitee E$1 12-28 12-10 
Stock 
Capital Airlines ........ 5% 12-21 12-/ 
Harrisburg Steel...... 10% 1-5 12-14 
Middle States Petrol....4% 1-31 1-3 
South Porto Rico 
ER es eat 25% 1-10 12-1 
Omissions 
Case (J. 1.); City Investing; Electric 


Auto-Lite ; Houdaille-Hershey ; Old Town 
Corp. ; Seiberling Rubber ; Selby Shoe; 


Zonite Products. 





*Canadian currency. E—Extra. 
S—Semi-annual, 


Q—Quarterly. 
Y—Year-end. 


M—Monthly. 
Sp.—Special. 
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(2-10 
12-2 
[2-2 
(2-1) 
[2-13 
12-13 


{2-10 


12-10 
12-1 
12-10 
12-10 
12-4 
12- 6 
12- 3 
12- § 
12- 3 


12-2) 
12-10 
12-17 
12-3 
12-3 
12-10 
12-7 
12-10 
12-3 
12-3 
12-3 
12-2 

1-3 
12-7 
12-10 
12-3 
12-3 
12-15 
12-14 
12-14 
11-2 
12-10 
12-15 
12-10 
12-10 
12-14 
12-8 


12-10 
12-10 
12- 6 
12- 6 
12-10 
12-10 

2-4 
12-10 
12-10 
12-15 
12-15 
12- 3 
12-10 
12-10 
























12-7 
12-14 
1-3 


12-15 


Mectric 
Town 
Shoe; 








Monthly. 





-Special. 
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Basic Principles 





Concluded from page I1 


some possibility exists of partial or 
complete liquidation, a change in 
management or acquisition by an- 
other enterprise. 

In connection with the current as- 
sets, the condition of inventories is 
sometimes extremely important, as in 
1920, 1933 and 1937, when most 
companies had built up inventories to 
abnormal levels. Changing prices of 
commodities can produce enormous 
profits —or losses —for companies 
dealing in such materials. 

“Surplus” may be very misleading, 
particularly “capital surplus” which 
can originate. through pyramided 
holding company structures or other 
unsound methods of high finance. 
Surplus does not necessarily repre- 
sent cash, and the presence of a large 
surplus account in the balance sheet 
is no indication that dividends can be 
continued if earnings are inadequate. 


Comparison Essential 


In conclusion, the analysis of a 
single balance sheet is not sufficient. 
The significant items for one period 
must be compared with previous 
figures. These balance sheet changes 
also afford a valuable check against 
the earnings statements. If successive 
balance sheets disclose large changes 
not explained by intervening earn- 
ings (minus dividends) and surplus 
adjustments, reported profits may 
prove an unreliable guide to invest- 
ment values. For companies which 
do not provide reconciliations of be- 
ginning and ending working capital 
positions for an accounting period, 
and do not report the amount of cap- 
ital outlays, an approximation of the 
latter may be obtained by examina- 
tion of the balance sheets. 








C. 1. T. FINANCIAL CORPORATION 


Extra Dividend on Common Stock 











November 24, 1954. 











An extra dividend of $0.25 cents per share in cash has 
been declared on the Common Stock of C. I. T. FINANCIAL 
Corporation, payable December 22, 1954, to stockholders 
of record at the close of business December 10, 1954. The 
transfer books will not close. Checks will be mailed. 


Dividend on Common Stock 


A quarterly dividend of $0.50 per share in cash has been 
declared on the Common Stock of C. I. T. Frnancran 
Corporation, payable January 1, 1955, to stockholders of 
record at the close of business December 10, 1954. The 
transfer books will not close. Checks will be mailed. 


C. Joun Kuun, 
Treasurer. 




















Dividend Notice 
MIDDLE SOUTH UTILITIES, Inc. 


The Board of Directors has this day 
declared a dividend of 3742¢ per 
share on the Common Stock, pay- 
able January 3, 1955, to stockhold- 
ers of record at the close of business 
December 10, 1954. : 


H. F. SANDERS, 


New York 6, N. Y. Treasurer 


November 29, 1954. 


She Middle Louth 














Utility service by tax-paying, 
publicly-regulated companies 
made this dividend possible. 





ALLEN B. DU MONT 
LABORATORIES, INC. 


The Board of Directors of Allen B. 
Du Mont Laboratories, Inc., this 
day has declared a dividend of 
$.25 per share on its outstanding 
shares of 5% Cumulative Con- 
vertible Preferred Stock, payable 
January 1, 1956, to Preferred 
Stockholders of record at the close 
of business December 15, 1954. 


November 24, PAUL RAIBOURN 
Treasurer 


1954 


In All Phases of Television 























USF.86. 


Baltimore 3, Md. 


The Board of Directors of United 
States Fidelity and Guaranty Com- 
afm A ae : oles waitin 
a payable January 

15, 1955, to stockholders of record 
December 23, 1954. 


CLARKE J, FITZPATRICK, 
November 24, 1954 











DECEMBER 8, 1954 








(@MMERCIAL SOLVENTS 
Corporation 
DIVIDEND No. 80 


A dividend of twenty-five cents 
(25c) per share has today been de- 
clared on the outstanding common 
stock of this Corporation, payable 
on December 30, 1954, to stock- 
holders of record at the close of 
business on December 10, 1954. 


5 A. R. BERGEN, 


November 29,1954. Serer: 











BENEFICIAL 


LOAN CORPORATION 


102nd CONSECUTIVE QUARTERLY 
CASH DIVIDEND 


The Board of Directors has de- 
clared a quarterly cash dividend 
on the Common Stock at the 
rate of 


$.60 per share 


The dividend is payable De- 
cember 29, 1954 to stockholders 
of record at close of business 
December 15, 1954. 


William E. Thompson 
December 1, 1954 Secretary 


OVER 
850 OFFICES 
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Opening 
an account 


Our valuable booklet — yours 
for the asking—explains 
clearly and concisely how to 
open a brokerage account and 
engage in securities transac- 
tions. » Subject headings in- 
clude such informative items 
as — Buying Stocks — Selling 
Stocks — How Stock is “Sold 
Short” — Stop Orders — Divi- 
dends—Odd Lot Transactions. 
* The booklet also defines a 
number of stock market terms. 


We will mail your copy with- 
out obligation. Write for 
Booklet F-21. 















Financial Summary 
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INDEX OF 
PRODUCTION 


Federal Reserve Board 
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Trade Indicators 


1945 1946 1947 FMAM J 


sien sonssannalingtatidaites 1953 
Nov. 13 Nov. 20 Nov. 27 Nov. 4 





Members New York Stock Exchange : 
Principal Security & Commodity Exchanges © 

















| 
ANCHOR POST PRODUCTS inc. 


The Board of Directors 
today declared the reg- 
ular quarterly dividend 
of 12% cents per share 
and a5% stock dividend 
on the Common Stock 
of the Corporation, pay- 
able December 22, 1954, 
to stockholders of record 
December 10, 1954. The 
transfer books will not 
be closed. 


Cc. J. GROSS 


Treasurer 
NOVEMBER 30, 1954 























Nevember 


UNIVERSAL 
MATCH 
CORPORATION 


The Board of Directors at its meeting on 
29, 1954, declared a regular quarter- 
ly dividend of 30 cents per share, payable 
December 22, 1954, and a special 5 per cent 
stock dividend, payable January 5, 1955, both 
dividends to stockholders of record December 
10, 1954. ; 

LEONARD V. FINDER, Secretary 
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Wilectvic OQuteet SRW) soc cc ccesccescosston 9,197 9,317 9,087 8,138 
Pele LAr Rs 65.5% 8 0dtdbeweananesnkes 708,757 697,346 +700,000 596,230 
§Steel Operating Rate (% of Capacity)....... 79.3 80.3 80.5 868 
Steel Production Index (1947-49—=100)...... 117.8 119.2 119.5 1218 
ee 1954 = 1953 
Nov. 10 Nov. 17 Nov. 24 Nov. 2 
{Commercial Loans ...... Federal Reserve $21,133 $22,107 $22,153 $23,205 
{Total Brokers’ Loans....; Bank Members 3,166 3,036 3,365 2,631 
{Demand Deposits ....... 94 Cities 55,573 55,682 56,303 54,302 
{Brokers’ Loans (New York City).......... 1,607 1,503 1,725 1,422 
000,000 omitted. §As of the following week. fEstimated. 
Market Statistics — New York Stock Exchange 
Closing Dow-Jones — 1954 ~ m—— 195" 
Averages: Nov. 24 Nov. 25 Nov. 26 Nov. 29 Nov. 30 High Low 
30 Industrials .. 384.63 | 387.79 388.51 386.77 388.51 279.87 
20 Railroads ... 131.08 Ex- 132.27 133.04 131.47 133.04 94.84 
15 Utilities 60.69 change 60.75 60.87 60.75 61.58 52.22 
65 Stocks ...... 141.09 Closed 142.10 142.52 141.65 142.52 106.03 
i 1954 ' 
Details of Stock Trading: Nov. 24 Nov. 25 Nov. 26 Nov. 29 Nov. 3 
Shares Traded (000 omitted)......... 3,990 | 3,010 3,300 3,440 
este TORE 6 sites acces cen vnweue 1,268 | 1,231 1,262 1,253 
Number of Advances................ 554 | 623 539 385 
Number of Declines................. 457 Ex- 374 479 626 
Number Unchanged ................. 257 ~change 234 244 242 
ge | SS ee ee 201 Closed 139 158 135 
ae. SR per ne meee 5 | 3 0 3 
Bond Trading: : 
Dow-Jones 40-Bond Average........ 101.04 | 101.09 101.11 101.13 
Bond Sales (000 omitted)............ $6,900 | $5,430 $6,215 $5,270 
*+Price-Earnings Ratios: Oct.27. Nov.3 Nov. 10 Nov.17 Nov. 24 High Low 
50 Industrials ...... 12.03 12.18 12.46 12.64 12.88 12.88 9.36 
20 Railroads ....... 8.67 8.67 9.04 9.37 9.47 9.47 5.20 
20 Weiities.. ..62ic7- 14.76 15.07 15.33 15.29 15.47 15.47 13.78 
*+Common Stock Yields: 
50 Industrials ...... 4.35% 4.34% 449% 448% 4.43% 5.83% 4.26% 
20 Railroads ....... 5.61 5.61 5.38 5.19 5.13 6.88 5.13 
20 Utilities .....<45. 4.95 4.89 4.80 4.82 4.76 5.23 4.63 
00 Stocks ......cs005 4.47 4.46 4.56 4.55 4.50 5.78 4.37 
*Average Bond Yields 
APM .ncecccsccdunee 2.853 2.855 2.854 2.858 2.853 3.058 2.803 
Peers se 3.138 3.143 3.139 3.141 3.141 3.376 3.124 
BP ncsccceves tee 3.489 3.492 3.486 3.491 3.496 3.674 3.470 





*Standard & Poor’s Corporation. tFor latest available figures see page 17. 


The Most Active Stocks—Week Ended November 30, 1954 






























































Shares 7————Closing ——_—,, Net 

Traded Nov. 22 Nov. 30 
Alleghany Corporation .......ccccscscess 385,500 4 6 
New York Central Railroad.............. 312,400 23% 25% 
Se TO nn i cP See ea eb ede Cian edexes 206,200 20 21 
RS ee CETTE TEL CET eee 190,500 13 143% 
Georgia-Pacific Plywood ...............- 175,500 2134 25% 
Standard Oil (New Jersey).............. 174,500 1 106 
Pennsylvania Railroad ....0.....sesseees: 174,100 183% 19% 
LRN ibe bac xkcnnssosanabeeeeens 146,900 1% 2 
Studebaker-Packard =... < «.scwaawelsso pees 136,100 103%4 12% 
Chayeler Gorpeeteiite oo oso: ccniesnec sss. 133,200 63% 6334 
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FLMANCLAL BORLD 





ADVICE-BY-MAIL PRIVILEGE 
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Af 

af $20 CHRISTMAS GIFT $11 CHRISTMAS GIFT 
Ng A year’s subscription includes 52 A 6-months’ subscription includes 
as weekly copies of FINANCIAL 26 copies of FINANCIAL WORLD, 


ee Cee 2 


TOUCTTTTTCCCCee CeCe eee 


ate 


a 


WORLD, 12 monthly copies of “In- 
dependent Appraisals,” Personal 
Advice-by-Mail Privilege, and latest 
$5 “Stock Factograph” Manual, 
40th Revised Edition. 





6 monthly copies of “Independent 
Appraisals,” Personal Advice-by- 
Mail Privilege, and latest $5 “Stock 
Factograph” Manual, 40th Revised 
Edition. 


RRS Attractive Gift Card Mailed With Your Christmas Greetings "9% 5° 


FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. Name 
1 For enclosed $20 check (or M.O.) please enter order for: 


wat 


Paria PPP tart rtd bl dt LAC 


oer ee ee eee eee ee ee ee ee ese ee ee eee e ee eeeeeeeene 





ir essa ea on ae Ae RR eee aa kha 8 6 doe deeds 
(a) 52 weekly issues of FinanctaAL WorLD; 
(b) 12 monthly issues of “INDEPENDENT APPRAISALS” eee eee eee ee ye Cee re 
(Ratings and Reports on 1,970 Listed Stocks) ; (Des: 5) 
(c) Investment Advice Privilege, as per rules; ; . ? 
(d) 40th Revised $5 “Srock FacrocraPH” Manual. 42 SEND per Ale mag ag Greetings 
1] For $11 enclosed please send all above for 6 months. 
() Check here also if you prefer to pay in January after | Sender of Gift............ccccccceccccceeccccece 
you receive our bill. 












Significant Anaconda contributions to U. S. 2S in So 


Chile. At Chceshitadiie huge slont for wreating copper aiebide ores Caen Anaconda’s new open pit copper mine at Weed Heights, 
of Chile Exploration Company—an Anaconda subsidiary —is completed. Nevada, officially opened in November, 1953, is now producing 
5,000,000 Ib. a month. 









Uranium. Working with the U. S. Government, Anaconda builds a 
processing plant and develops uranium ore properties in New Mexico. 


Aluminum. The new Anaconda reduction plant now being built near 
Columbia Falls, Mont. Scheduled to start production in mid-1955. 


spans 
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Wire Mills. Anaconda Wire & Cable Company expands research and 
production facilities for turning out its highly engineered line of copper 
and aluminum electrical conductors. 


ec Lae & we Today an important fact faces all of us: you can’t replace 
copper with any other metal without losing something. 
For copper and its alloys have many virtues—high thermal 


ee ra ent and electrical conductivity, ease of machining, forming, 


drawing, stamping, plating, welding, fabricating, and 


a high scrap value. 
¢ & uaa Re e r Since World War II, copper producers like Anaconda have been 


expanding mining operations here and abroad, developing new 


&. UW bf ee ke y ore bodies, and revitalizing many existing mines with new methods. 


As a result, the U.S. faces no lack of copper. All the copper 
we need—for peacetime and preparedness—is there, ready to be 


mined, refined and fabricated for all the demands of industry. 
54294-A 


Brass Mills. New pre-formed copper tube grids for radiant panel 
heating come from The American Brass Co., an Anaconda subsidiary. 





The American Brass Company 
Anaconda Wire & Cable Company 


‘ Andes Copper Mining Company 
N AC Oo N D Chile Copper Company 
Greene Cananea Copper Company 


Anaconda Aluminum Company 


Anaconda Sales C 
C 0 P @ E R M i i K G COM PANY porsaenanti Smelting ond Refining Company 


















